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..- that’s why Gallun’s Norwegian Calf 
is the leather that sells your shoes 


H ERE’S a real man’s leather — Norwegian Calf. It’s rich, warm 
and handsome. And its hand-boarded grain is right up to snuff 
— style-wise. 

But there’s more than that. Norwegian Calf is the ideal answer 
to the universal male call for style — with the emphasis on com- 
fort. Shoes made from Norwegian Calf are glove-soft. 

Best of all, like all the famous Gallun vegetable tannages, they 
stay glove-soft — pliant and comfortable — throughout the life 
of the shoe, despite repeated wettings and dryings. 

This fall, offer your discriminating customers a double-feature 
in footwear distinction -— fashion plus comfort. Let Gallun veg- 
etable tannages build a profitable repeat business for you. Be sure 
to check the Gallun numbers in your orders to leading manufac- 
turers. A. F. Gallun & Sons Corporation, Tanners, Milwaukee, Wis. | 
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hand-boorded grain 
ONE OF THE FAMOUS GALLUN VEGETABLE TANNACES | 


Cretan Calf 


smooth, but not glazed © 


Normandie Calf 
hond-boarded, glazed 
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UNITED SHOE MACHINERY CORPORATION 


A principal cause of toe discomfort is wrinkled, or 
loose, toe linings ... this condition can be prevented 
by the use of ‘‘Celastic’’* Box Toes! 

The reason: “Celastic” is a woven fabric impreg- 
nated with a plastic compound that fuses together 
lining, box toe and doubler to form a strong three 
ply unit. 

Technically speaking . . . when the plastic com- 
pound is activated by the solvent, the resulting col- 
loidal solution penetrates the adjoining lining and 
doubler . . . when the solvent evaporates, the plas- 
tic compound hardens, securing itself in the weave 
of the toe lining and doubler... locking them to 
the “Celastic” box toe. This fusion provides a se- 


cure toe lining and a smooth interior . , . assures 


toe comfort for the wear-life of the shoe, 


A year of active wear yet 
toe linings remain smooth, 
secure, wrinkle-free ... 
with “ CELASTIC” 





*'CELASTIC”’ is a registered trade-mark of The Celastic Corporafton 









more profit but no more work! 


ONCO ® New Comfort Depth Welt Insole for Goodyear Welt Construction or 


Cemented Rib Process Means More Sales... More Profits for You 




























Onco 
channeled 
insole 






Onco channeled insole, 
Onco channeled insole completely fitted, 
with lip set ready for the shoe 










Your standard Goodyear equipment channels 
and fits this revolutionary new Onco Insole. . .enables you to make 
better, more profitable shoes without adding a single 


For lower costs in™ shoemaking operation! Actually, costs are lowered! 


CUSHION WELT INSOLES 


Both channeled and cemented 
rib process Onco Welts will lend 


themselves to applications of and flexibility next to the foot without even breaking in! Customers, 
Cork or Sponge Rubber. 





And shoes made with this new Onco Insole are packed with 


sales appeal. ..give deep-down, “old shoe” comfort 


literally, “walk on air”. . .a full layer of air-celled resiliency 


For MEN’S, BOYS’ & WOMEN’S that puts new spring and zip into the step. 
Cushion Welt Shoes 


Put your best foot forward in the profit parade. Always 







onco 
specify Onco. There’s nothing better than the best! 


BROWN COMPANY - 
SALES OFFICES—500 FIFTH AVENUE, NEW YORK 18 © MILLS—BERLIN, N. H. 
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The next two weeks in Washington may 
tell the story. Those close to the Administration call 
them “the weeks of decision” during which President Tru- 
man and staff may reach important decisions. One such is 
whether or not to ask this Congress to approve standby 
powers bill authorizing the President to draft manpower, 
womanpower, control wages and prices, and issue Directives 
over industry itself. 


Two schools of thought battling on this 
subject. One feels Govt. should persuade people to “do 
business as usual,” look upon Korean war as incident to be 
liquidated shortly. This set of Presidential advisers is fear- 
ful of political reactions against Administration in Nov. 
elections, particularly if wave of inflation, now rippling 
along mildly, reaches flood proportions due to public panic- 
buying, etc. 


Second group pressing for enactment of 
sweeping controls, immediate use of draft (already in 


motion), and greatly expanded war production. This school, 


feels that American economic picture is about to change 
drastically for years to come, that a long campaign is ahead 
in Korea, and that World War III actually is underway in 
thin disguise. 


Betting is that Truman will ask Congress 
for standby powers to allocate essential materials such 
as steel, iron, hides, etc., when and if necessary. Allocations 
will be made mandatory rather than voluntary. Military has 
not yet placed heavy orders for war materials but these will 
come in next couple of months. 


Shoe and leather industry, like others, 
holding breath on possibility of govt. controls ap- 
plied suddenly. It’s not generally realized, but the 
President still retains wartime powers, can clamp on many 
stringent controls without consulting Congress. The line 
of “yes or no” is extremely thin, wavering with each day’s 
events on the international crisis. Tremendous battle of 
“pressures” going on in Washington. A sudden turn for the 
worse in world conditions could bring overnight emergency 
action—sweeping controls. 


Essential basic commodities, including 
hides and skins, will be engulfed in “first wave” of 
controls. Price ceilings, supply controls, allocations. Leather 
would quickly follow in “second wave.” Shoes in “third 
wave.” Even without declaration of war emergency, run- 
away inflation (already serious movements in this direction) 
caused by civilian and industrial war-scare buying, could 
make sudden economic controls “necessary.” 
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Senate decision to shelve tax-slash_ bill, 
including $1,010,000,000 of reductions in excises on lug- 
gage, leather goods, jewelry, furs, etc., only the first move in 
direction of additional taxes. Unless Korean war halts 
quickly, and this is not likely, Govt. must not only preserve 
all revenue sources but also find new sources or increase 
present tax rate on old ones. Defense Dept. now ready to 
ask Congress for “billion or more” to meet Korean costs. 
If international situation worsens, this will be “only the 
beginning.” It may be a long time before excise cuts are 
considered again. 

a e 


Hide and leather market will have difficulty 
remaining at present price levels with hide futures 
soaring to new seasonal highs each day and speculators pay- 
ing all kinds of prices on Commodity Exchange. Some of 
the gains recorded in recent trading have been fantastic, 
largely influenced this past week by draft and volunteer call 
plus reports of heavy retail shoe sales. Much of buying on 
Exchange being done by commission houses. Tanners gen- 
erally dismayed by heavy buying at high prices, must never- 
theless raise their finished leather prices or sell below cost. 


1950 to break all-time production records. 
Economists see total national product value of $278 billions 
as against $270 billions in previous record year of 1948. If 
emergency conditions intensify to warrant sudden and mass 
military buying, a fantastic peak of $290 billions might be 
reached—pretty close to the $300 billions “predicted” by 
Truman for 1955. 


Employment also hitting an all-time record 
—462,000,000 during July and August. Leaves only 3,000,- 
000 on unemployed lists—and many of these not actually 
unemployed; shifting jobs, prolonged vacations, etc. We 
could be facing another manpower shortage. Already re- 
ports of “labor pirating” in Detroit and other highly indus- 
trial centers. 


Look for labor to play its vantage to hilt. 
Big wage increases to be asked while other benefits to be 
played down temporarily. Unions fear wage freeze if war 
emergency declared. So plan is to get lump wage increases 
now, as buffer against price rises and inflation. Also, unions 
are eyeing the handsome corporation profits in this record 
production year. So the union strategy: now’s the time 
for the big push. 
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The Tempted and the Tempters 


UE to the current international 

situation, the prospect of eco- 
nomic controls and rationing hovers 
over America. There is nothing that 
can put emergency controls into ef- 
fect faster than the threat of runa- 
way inflation. Unfortunately, infla- 
tionary movements are budding 
everywhere. After a steady decline 
from the peak cost-of-living index of 
171 in 1948 to a low of 166.5 in Feb- 
ruary of this year, the index now 
hovers around 169, with its increase 
picking up momentum with each 
passing week. 

Ironically, the present inflationary 
movement is not due to any serious 
shortages but to the fear of shortages. 
The classic remark of F.D.R. is 
highly pertinent here: “There is 
nothing to fear but fear itself.” 

The shoe and leather industry is 
one of the most sensitive to any in- 
flationary trends, or to sudden “runs” 
on its supplies. Because its rawstock 
resources are limited in both domestic 
and foreign supply sources, and many 
of its lines of supplies are hazarded 
by threatened or actual international 
conflicts, prices are delicately respon- 
sive to even the mildest fluctuations 
of conditions. If this sensitivity 
exists in normal periods, it is quickly 
sharpened and aggravated by “ab- 
normal” conditions. 

The leather industry has been 
making an intense and dramatic ap- 
peal for free world markets on the 
basis of more equitable tariff rates. 
It is now confronted with the task 
of helping to keep these markets 
“free” on the domestic front. For 
any trend toward spiraling rawstock 
prices and tight supplies will most 
surely bring sudden controls and allo- 
cations even without a declared state 
of war emergency from Washington. 
This applies to other industries as 
well. 

What is not generally realized is 
that the Government of the U. S. is 
still operating under the state of 
emergency declared by President 
Roosevelt in 1941, and we are still 
officially in a state of war as declared 
by Congress on Dec. 7 of that year. 
We have not declared the “emer- 
gency” over nor signed peace treaties. 
As a result, the President has con- 
siderable “war powers” in his hands, 
without need to get approval by Con- 
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gress should he decide to put them 
into effect on a moment’s notice. 
Though the Decontrol Act, passed by 
Congress in 1947, eliminated many 
of the wartime control provisions, 
there still remain some 350 special 
and permanent emergency measures 
on the statute books. 

The President today, through the 
Selective Service Act, can enforce the 
compliance of industry with military 
necessities; he can limit the control 
over export of critical materials; he 
can restrict travel to and from the 
U. S.: he can authorize compulsory 
orders to manufacturers for the pro- 
duction of war goods; he can fix the 
prices to be paid for war goods on 
the basis of “fair and just compen- 
sation”; he can take over and operate 
plants which do not comply with 
orders. 

These and many other powers are 
in his hands, to apply instantly as 
he and his advisers so determine by 
conditions, both domestic and for- 
eign. Any serious signs of inflation- 
ary price movements or tightened 
supplies of essential goods—and these 
include those produced by the shoe 
and leather industry-—can result in 
price and supply controls. 

We are now walking an extremely 
thin line. All of us realize that there 
is little hope, according to authorita- 
tive reports, that the Korean conflict 
will be a short and quickly concluded 
affair. It also holds the possibilities 
of serious expansions. This means 
a constantly expanding pressure on 
our economy for both peacetime and 
wartime goods. Such pressures tend 
to force up prices and tighten sup- 
plies, leading to more serious con- 
sideration of imposing economic and 
other controls. 

Present employment stands at 61.5 
millions, a shade under the record of 
61.6 millions in 1948. With the 1950 
production and employment records 
certain to go above the peaks of 1948, 
we are again seeing the labor force 
moving into a very potent bargaining 
position. If the international situa- 
tion forces more demands upon our 
industrial machine, we have an “un- 
employed” force of only 3,500,000 
to add—a force that could be quickly 
absorbed. This could bring a return 
to “labor pirating”—excessive bid- 
ding for workers at higher wages— 








as is already reported in Detroit and 
other labor-short areas. This could 
presage only one thing: wage con- 
trols along with price controls and 
rationing. 

Leon Keyserling, President Tru- 
man’s top economic adviser, warns, 
“An unjustified scramble for exces- 
sive accumulation of stocks, to safe- 
guard against some hypnotic future 
shortage, could bring on the very evil 
of inflation which prudent action can 
avert.” 

Keyserling is right—as far as he 
goes. But other forces threaten the 
inflationary movement. For example, 
instalment credit is at an all-time 
high, with the Federal Reserve Sys- 
tem almost impotent to halt or reduce 
it under present laws. Public spend- 
ing by the Administration sings on 
its merry way, with no tone-down. 
With these forces behind record pro- 
duction, record employment, record 
demand, we see the possibility of a 
peak demand for goods with the abil- 
ity and willingness to pay, as against 
the possibility of increasing short- 
ages of both civilian and military 
goods. 

But there is another aspect to all 
this. Unexpected and possible turns 
in the international crisis could occur 
suddenly—bringing cessasion of hos- 
tilities and an abrupt quieting down 
of world conditions. The stock-pilers 
and hoarders could be caught with 
their trousers down and their errors 
exposed, Many in the industry 
clearly recall this picture in 1920-21, 
and again in 1929-30. Imprudence 
has never paid off; the spree must 
always face the hangover. Risk and 
enterprise are admirable American 
qualities under normal conditions, in 
free peacetime markets. What must 
be realized is that,conditions are sud- 
denly no longer “normal” and the 
temptation to extend the normal lines 
of risk can backfire fatally. 

All inflationary movements have 
an original source, a starting point. 
In our industry that point is pri- 
marily our sources of rawstock. 
Prices or price movements of finished 
goods stem largely from rawstock 
prices. At the same time, rawstock 
producers are confronted with the 
greatest temptations and the most 
powerful pressures by the one factor 
of demand, either civilian or military 
or both. They are now beginning to 
feel such pressures. How they resist 
or handle such pressures is vitally 
important to all of us now. But it 
must not be forgotten that those who 
apply such pressures—the buyers— 
also have a heavy stake in this. Both 
face the test of moral obligation and 
a national appeal for prudence. 
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NEWS 


NSMA Urges USMC Speed New 
Machy.; Aid Mfrs. Cut Costs 





Association Committee recom- 
mends closest cooperation to 
lower shoe production costs, 
says progress in labor-saving 
machinery imperative. 


Recommendations that United Shoe 
Machinery Corp., world’s largest 
manufacturer of shoe machinery, 
speed up development of new labor 
saving machines and other new ma- 
chines sorely needed by the industry 
to meet specific manufacturing prob- 
lems have been submitted to the com- 
pany by the National Shoe Manufac- 
turers Assn. 

The recommendations, aimed at 
helping shoe manufacturers reduce 
machinery and production costs, re- 
sulted from a survey begun last year 
by a NSMA Technical Committee ap- 
pointed to study shoe machinery and 
other industry costs. 

The Committee met in Boston last 
March and visited the USMC Re- 
search and Development Laboratory 
in Beverly, later conferred with com- 
pany officers. The following recom- 
mendations were then submitted to 
the company: 

(1) that USMC furnish on re- 
quest by any individual manufacturer 
a projection of estimated increases in 
unit charges and rental costs result- 
ing from the renewal of expiring 
leases and establish leased machinery 
costs as they will increase until 1957, 
10 years after the setting up of new 
rental rates. (USMC officials say 
this service has ‘been furnished to 
some manufacturers on request.) 

(2) that USMC give the industry 
all possible cooperation in obtaining 
information about potential produc- 
tion of new machines so manufactur- 
ers may be better informed when 
initiating time studies for the purpose 
of setting new piece rates. (USMC 
officials have agreed to send this in- 
formation to top official in company 
where new machine is being installed. 


Production analyses on new machines 
will be sent the Association). 

(3) that USMC cooperate with 
the shoe industry in preparing stand- 
ard operational procedures, instruc- 
tion manuals, suggested station ar- 
rangements, accessory locations, etc., 
for the instruction of USMC field 
men, shoe factory operators, super- 
visors, and others in the proper oper- 
ation and installation of both old and 
new machines. (USMC officials 
agreed, said job should be tackled on 
new machines first, then most im- 
portant older machines). 


New Machines 


(4) that USMC concentrate on 
the development of certain new ma- 
chines badly needed by the shoe in- 
dustry to meet specific manufactur- 
ing problems. The NSMA Technical 
Committee will shortly submit a ten- 
tative list of such machines for the 
approval of Association members. 
The Committee did stress the need of 
adapting certain machines to the 
production of infants’ and children’s 
shoes. 

(5) that total leased machinery- 
costs, including rental charges, unit 
charges, machine part costs, etc., be 
kept to a minimum. The Committee 
emphasized that under economic con- 
ditions existing in the shoe industry, 
manufacturers would be seriously 
affected by any increases in unit 
costs. 

(6) that further progress must be 
made in the development of labor- 
saving machinery in order to keep 
the shoe industry abreast of other in- 
dustries with respect to production 
costs. Actual labor saving and re- 
sulting economies must show a net 
saving to the shoe manufacturer. 

Members of the NSMA Technical 
Committee, which will continue to 
study similar problems on a per- 
manent basis, are: 





Charles H. Jones, Jr., Common- 
wealth Shoe & Leather Co., Whitman, 
Mass., Chairman; Charles F. John- 
son, Jr., Endicott-Johnson Corp., En- 
dicott, N. Y.; Weir Stewart, Mar- 
shall, Meadows & Stewart, Auburn, 
N. Y.; Lawrence B. Sheppard, The 
Hanover Shoe, Inc., Hanover, Pa.; 
Warren Reardon, The Daniel Green 
Co., Dolgeville, N. Y.; Allen Cadwell, 
Freeman Shoe Corp., Beloit, Wis.; 
S. L. Slosberg, Green Shoe Mfg. Co., 
Boston; B. A. Gray, International 
Co., St. Louis; W. W. Stephenson, 
NSMA. 


Govt. Charges Glove Mfrs. 
Violate Anti-Trust Laws 


Latest additions to the Justice 
Dept.’s fast growing “monopoly” list 
are two glove trade associations, 18 
leather glove manufacturers and 10 
knitted glove manufacturers. Last 
week, the Govt. filed two civil com- 
plaints in Utica, N. Y. Federal Court 
charging them with violating the anti- 
trust laws by “combining and con- 
spiring to stabilize the selling prices 
of gloves.” 

One complaint names as defendants 
the National Association of Leather 
Glove Manufacturers, Inc., James H. 
Casey, Jr., its executive secretary; 
and 14 corporate and four partner- 
ship leather glove manufacturers. 
The other complaint names The Asso- 
ciation of Knitted Glove and Mitten 
Manufacturers and the NALGM of 
which it is a division; Casey, secre- 
tary of both Associations, and 10 cor- 
porate knitted glove manufacturers. 

The two complaints charge a con- 
spiracy to stabilize the selling prices 
of leather and knitted gloves by 
defendant manufacturers, acting 
through the trade associations, to 
(1) agree of prices, terms and con- 
ditions of sale; (2) exchange infor- 
mation concerning costs, production, 
sales and, in the case of the knitted 
manufacturers, selling prices; (3) 
publish a blacklist of jobbers and 
retailers who refused to accept uni- 
form terms and conditions of sale; 
and (4) circulate the blacklist among 
members of the defendant associa- 
tions and manufacturers of other 
wearing apparel in order to curtail 
sales to those on the blacklist. 

The following leather glove manu- 
facturers were named in the com- 
plaint: 


Acme Glove Corp., Gloversville, N. Y. 

The Joseph N. Eisendrath Co., Chicago, Il. 
Fownes Bros. & Co., Inc., New York C.iy. 
Gates-Mills, Inc., Johnstown, N. Y. 
Glovecraft, Inc., Johnstown, N. Y. 
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The Daniel Hays Company, Inc., Gloversville. 
Hilts-Willard Glove Corp,, Gloversville. 
Imperial Glove Co., Inc., Gloversville. 

Louis Meyers & Sons, Inc., New York City. 

Milwaukee Glove Co., Milwaukee, Wis. 

Cc. D. Osborn Co., Chicago, Ill. 

The Frank Russell Glove Co., Berlin, Wis. 

Sellinger Glove Co., Sheboygan, Wis. 

Speare Glove Co., Inc., Gloversville. 

Louis Rubin, Joseph M. Rubin, Max Rubin, 
Harry Rubin, David Rubin and Abraham L. 
Rubin doing business as J. M. Rubin & Sons, 
a co-partnership, of New York City. 

Justin O’Brien, Isabel O’Brien, Helen Hays and 
Douglas Hays doing business as Ireland 
Bros., a co-partnership, of Johnstown. 

Jacob Lazarus, Joseph Lazarus, Milton Laza- 
rus and David Frisch doing business as 
Boyce-Lazarus Co., a co-partnership, of 
Johnstown. 

Julius A. Higier and Edna Higier doing busi- 
ness as Superb Glove Co., a co-partnership, 
of Johnstown. 


Leather glove manufacturers who 
are members of the National Associa- 
tion produce annually about 19,000,- 
000 pairs of leather dress and semi- 
dress gloves and mittens for men, 
women and children. The produc- 
tion of these manufacturers consti- 
tutes 90 percent of the domestic pro- 
duction, and has a value of approxi- 


mately $47,000,000. 


FTC Orders U.S. Rubber 
Stop Price Discrimination 


The Federal Trade Commission has 
ordered U. S. Rubber Co., New York, 
to discontinue unlawful price dis- 
criminations in the sale of rubber 
and canvas footwear. 

Describing U. S. Rubber as the 
“largest single producer of water- 
proof rubber footwear in the U. S.” 
(U.S. Rubber was also the nation’s 
largest producer of canvas footwear 
until it discontinued this line in 
1942), the FTC found that the com- 
pany violated Section 2(a) of the 
Clayton Act, as amended by the 
Robinson-Patman Act. 

The Commission directed U. S. 
Rubber refrain from “directly or in- 
directly discriminating in the price 
of waterproof or canvas footwear by 
charging or receiving from different 
purchasers of such products of like 
grade and quality net prices which 
differ as much as, or more than, two 
percent of the highest of such net 
prices.” 

The order provides that the com- 
pany may defend any alleged viola- 
tion of the order “by showing that 
the different prices make only due 
allowance for differences in the cost 
of manufacture, sale, or delivery re- 
sulting from different methods or 
quantities in which the products were 
sold or delivered.” 

U. S. Rubber sells to single retail 
stores and local chains first-grade 
rubber footwear under the adver- 
tised brands, U. S., Goodyear Glove, 
Beacon Falls Topnotch, and Ball 
Band, and the non-advertised brands 
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American and Titan, according to 
FTC findings. It also manufactures 
footwear of like grade and quality 
under customers’ private labels or 
special brands, selling these mainly 
to mail order houses and chain 
stores. Rubber footwear bearing the 
brand “U. S.” and sold as the U. S. 
Specialties line is sold to all custom- 
ers at uniform prices. 


May Retail Sales Off 1% 


Shoe sales in the nation’s inde- 
pendent retail sales during May ran 
only one percent below May 1949 
although 11 percent less than in 
April, 1950, the Census Bureau re- 
ports. However, retail sales for the 
first five months of 1950 were six 
percent less than in the same period 
a year ago. 

Individual city reports from shoe 
stores for May as compared to April 
showed: New York City, down 11 
percent; Philadelphia, down 15 per- 
cent; Boston, down seven percent; 
Newark, down 37 percent; Hartford, 
down nine percent; Baltimore, down 
24 percent; Washington, D. C., down 
nine percent; Chicago, down one per- 
cent; Detroit, up one percent; Mil- 
waukee, down three percent; Los 
Angeles, down 13 percent; San Fran- 
cisco, down 22 percent; and Seattle, 
down 12 percent. 


TC Sees Hide And 
Skin Imports Rising 

With world markets loosening up 
slowly, prospects appear better this 
year for increased shipments to the 
U.S. of foreign hides and skins, the 
Tanners’ Council reports. The Coun- 
cil qualifies its analysis of the first 
half of 1950 and possibilities for the 
next half year according to the out- 
come of the international situation. 

Although the change has been 
slower than expected, U. S. cattlehide 
net imports are likely to reach 800,- 
000 pieces in the first six months 
of 1950. This compares with a net 
export balance last year at this time. 
In the same way, raw calfskins im- 
ports are on the upgrade while im- 
ports of other skins are equal to or 
greater than in 1949. 

“‘Raw material demand from West- 
ern Europe has diminished, a few 
more controls have gone by the 
boards, and the trickle of exports to 
the U. S. from Europe has appeared,” 
the Council added. “South Ameri- 
can markets are still artificial but 
they have begun to flirt with nor- 
malcy occasionally.” 

Another vital factor, the Council 
states, is the “important quantity of 





Honorary LL.D. 


.. . is Laurence F, Whittemore, president 
of Brown Co., Berlin, N. H., manufacturer 
of Onco innersoles. Whittemore has been 
awarded an honorary doctorate of laws by 
the University of New Hampshire for his 
“intelligence, initiative, courage and leader- 
ship.” His citation reads: “He has inter- 
preted this part of the U. S. to the re- 
mainder of the world through the medium 
ef objective statistics and by the example 
of sound business management carried out 
with scrupulous regard for the rights of 
management, of labor and of the public.” 








raw materials which Eastern Europe 
has been taking, especially from 
South America. Shipments of cattle- 
hides from Argentina . . . to East- 
ern European countries during the 
past 12 months have represented al- 
most 25 percent of the total. 
“Interruption of such demand, in 
view of more balanced conditions in 
Western Europe, would facilitate the 
movement of raw materials to the 


U. 


Shoe Chain Assn. Sets Up 
War Emergency Group 


One of the first shoe industry or- 
ganizations to respond in concrete 
form to the stimulus of the Korean 
war is the National Assn. of Shoe 
Chain Stores. Last week Mark A. 
Edison, president of the Association, 
announced the establishment of an 
industry committee to act in an ad- 
visory capacity to government agen- 
cies in the event emergency regula- 
tions are planned. 

“Although supplies of essential 
shoe manufacturing materials indicate 
no shortages,” Edison said, “the shoe 
chain store industry is ready to co- 
operate fully with the government in 
any emergency actions which may be 
required.” 

“The personnel of the industry 
committee we have appointed is na- 
tionally representative of mass dis- 
tribution of footwear to the Ameri- 
can public. Furthermore, each rep- 
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resentative of the committee has a 
background of experience with gov- 
ernment regulations.” 

The committee, named the Asso- 
ciation’s Committee on Economic 
Planning, is headed by J. O. Moore 
of Miller-Jones Co., Columbus, QO. 
Other members are: David W. Herr- 
mann, Miles Shoes Inc., New York, 
N. Y.; Harry Karl, Karl’s Shoe 
Stores, Ltd., Los Angeles, Cal.; I. M. 
Kay, The Berland Shoe Stores, Inc., 
St. Louis; Lawrence Merle, Endicott- 
Johnson Corp., Endicott, N. Y.; A. L. 
Morse, Morse Shoe Stores, Boston; 
Frank J. Schell, Sears, Roebuck & 
Co., Chicago; Jack M. Schiff, Shoe 
Corp. of America, Columbus; and 
George L. Smith, G. R. Kinney Co., 
Inc., New York, N. Y. 


Czech Shoe Imports Fall 
To 22,622 Prs. In May 


For the first time this year, im- 
ports on women’s shoes from Czecho- 
slovakia in May dropped to a lower 
level than any previous month this 
year, according to a statement re- 
leased this week by Maxwell Field, 
executive vice president of the New 
England Shoe and Leather Assn. 

Field reported that imports during 
May totaled 26,622 pairs valued at 
$29,707 as compared with April im- 
ports of 122,920 pairs, March of 
211,103 pairs, Feb. of 153,436 and 
Jan. of 58,018 pairs. May imports 
included 17,658 pairs of cemented 
shoes valued at $15,804 and 8,964 
pairs of shoes with molded soles 
laced to uppers, valued at $13,903. 

Total imports for the first five 
months of 1950 were 572,099 pairs 
valued at $591,602 or an average 
price. per pair of $1.034. This 
amounted to five times the 99,491 
pairs valued at $101,413 imported 
during the entire year 1949, 

Field credited the sharp reduction 
in imports to the Association’s suc- 
cessful drive to have the Customs 
Bureau investigate Czech shoe im- 
ports under the Anti-Dumping Act of 
1921. The Bureau has leveled “with- 
held appraisement” bonds exceeding 
the value of the shoes pending com- 
pletion of its investigation. 


— ——— 


New York 


@® Jahraus-Braun, Buffalo depart- 
ment store, is reported in financial 
difficulties and the principals have 
already consulted an attorney. 


@ Lewis R. Daitz, trading as Con- 
tinental Kid Co., New York City 
leather wholesaler, has been removed 
from 75 Gold St., to 100 Gold St., 
Room 604. 
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One of the regular sessions at the 45th annual convention of Shoe Service Institute of 
America held July 9-12 at the Congress Hotel, Chicago. More than 600 finders and suppliers 
attended the four-day meeting which featured a “Shoe Repairmen’s Day,” a wide variety 
of exhibits by industry suppliers, and reports by marketing and merchandising experts. 








Finders Meet In Chicago 

A growing undercurrent of anxiety 
over the international situation failed 
this week to dampen the spirits of 
some 600 finders and suppliers who 
attended the 45th Annual Convention 
of the Shoe Service Institute of 
America, held July 9-12 at the Con- 
gress Hotel, Chicago. 

In one of the busiest four-day ses- 
sions yet conducted by the Institute, 
trade members from over the U. S. 
flocked to Chicago to participate in 
a full round of meetings, talks by 
various experts, supply exhibits and 
the usual entertainment. None were 
disappointed by what they saw and 
heard. 

Leading event on opening day was 
the special “Shoe Repairmen’s Day” 
which featured a Shop Management 
Conference covering the various tech- 
nical phases of repairing, merchan- 
dising, service, design, promotion 
and advertising. The Day was topped 
off by a visit to the many exhibits 
at the showing of “Shoe Service 
Industry on Parade” at the Casino 
Room of the Congress. 

Dr. E. O. Dille, head of the 
marketing department, University of 
Tennessee, was a speaker at the 
Monday and Tuesday sessions. His 
subjects, “Finders’ Costs of Doing 
Business” and “Shoe Service Shop 
Management and Merchandising 
Course” stressed the present role of 
costs and merchandising within the 
industry. 

Other speakers included David T. 
Feidelson, past president of the Insti- 





tute, who spoke on “Reducing Selling 
and Distribution Costs Through Bet- 
ter Packaging and Merchandising”; 
Julius G. Schnitzer, chief, Textile 
and Leather Division, Dept. of Com- 
merce, on “Our Industry,” a sum- 
ming up of market conditions and 
finders’ responsibilities today; greet- 
ings from the Tanners’ Council by 
executive vice president Irving R. 
Glass; and reports on Institute prog- 
ress, policy and programs by R. E. 
Kaplan, Paul K. Ferree, W. L. War- 
dell, executive vice president of the 
Institute, and C. L. Engstrom, past 
president. Archbold R. Jones, presi- 
dent of the Institute, was chairman 
of the meetings. 

In addition to the “Shoe Service 
Industry on Parade” exhibits held 
each afternoon, the Convention 
luncheons, ladies’ day at the Chicago 
Fair, and visiting night, the meeting 
was highlighted by the annual ban- 
quet and entertainment held on the 
closing day at the Grand Ballroom of 
the Palmer House. 


Harold P. Georg 


. . . 42, foreman of the assorting 
department of the Fred Rueping 
Leather Co. plant at Fond Du Lac, 
Wis., died July 3 at St. Agnes Hos- 
pital, Fond Du Lac. A native of 
Fond Du Lac, Georg became associ- 
ated with the Rueping Co. in 1925 
and held the position of assorting 
room foreman for many years. He 
was a member of the company’s Key- 
man club. He leaves his wife, Tessie; 
two children, Elaine and Robert; and 
nine sisters and brothers. 
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Si seareeese or this saddle oxford > =aq 
in the better grade volume 
field, Ettlebrick Shoe Company 
uses not one, but four outstanding 7 
ee leathers by GREENEBAUM. 

For sturdy, long-wearing uppers they choose GREENEBAUM WHITE 
DRESS ELK TYPE EXTREMES; calf-like BROWN SMOOTH DRESIDE for 
saddle; WATERLILLY COLOR LINING SPLITS; and for soles, rugged. 
VELVET CHROME RETAN SHOULDERS. 
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New Jersey 


@ Federal Leather Co., Belleville, 
has announced the contemplated sale 
of its assets excepting cash and 
accounts receivable to National Auto- 
motive Fibres, Inc., Detroit, will not 
be consummated. The firm will con- 
tinue under its present management 
and personnel and contemplates no 
changes according to president Louis 
Plansoen. 


@® Sale of assets of Camey Handbag 
Co., Inc., Perth Amboy manufacturer 
of women’s handbags, will be held on 
the premises at 456 Market St., on 
July 10 at 10:00 a.m. 


@ Carrie Carter, Ltd., has been 
organized to manufacture women’s 
cement process shoes at 720 12th 
St., Union City. Louis Fonti of New 
York is superintendent. 


@ Richard E. Meyer and Sons, Inc., 
have been incorporated to process 
hides and skins at Jersey City. 
Capitalization is 2500 shares of no 
par value stock. Incorporators are 
Richard E., Walter W. and Richard 
A. Meyer. 


Hlinois 


@ Morris Mann & Reilly, Inc., Chi- 
cago wholesaler of bags and other 


leather goods, which recently filed 
for reorganization under Chapter XI 
of the Bankruptcy Act, is now offer- 
ing to pay unsecured creditors with 
claims not exceeding $100 in full 
within 90 days after confirmation of 
the plan. All other unsecured credi- 
tors are offered 100 percent payable 
at two percent within 90 days of 
confirmation, 30 percent within 180 
days, and the balance within 240 
days. 


North Carolina 


@ Belk-Yates-Beck Co., department 
store, has been organized in Pittsboro 
by principals of Belk Bros..of Char- 
lotte. Paul Tew is active manager. 


Massachusetts 


@ Charles Sumner, footwear retail 
chain, is reported opening a new 
branch store in the Coolidge Corner 
section of Brookline. 


@ O’Brien and Powers, newly-formed 
Boston leather dealer at 179 South 
St., have acquired the line of Texti- 
leather Corp., Toledo, O., maker of 


Mustang quarterlining and _ other 
products for the shoe industry. 
O’Brien and Powers, formed by 


George E. O’Brien and Leo V. 
Powers who sold the Monarch 
Leather Co. line in New England 


for many years, recently was ap- 
pointed Eagle-Ottawa representative 
in this area. 


@ Gill Leather Co., formerly of 
Salem, is now receiving all mail at 
its new factory and offices at Caguas, 
Puerto Rico. 








PRODUCTION, BY KIND OF FOOTWEAR 











; (Thousands of Pairs) 
Cumulative totals 
Production January-April 
April 
Kind of Footwear 1950 March 
(prelim- 1950 April 

inary) (revised) 1949 1950 1949 

SHOES, SANDALS, AND PLAY- 

SHOES, EXCEPT ATHLETIC, 
| ESE rem 42,861 34,391 148,450 144,513 
EE asa kilns bake sO 5% BRE HOe 7,775 9,421 7,820 33,326 34,419 
GS wa srecaib is 5's O45 6% 5,710 6,846 5,775 24,231 25,007 
. re irae es 1,905 2,461 1,934 8,630 8,962 
Sandals and playshoes. ee ere 160 114 111 465 450 
Youths’ and onl ae ‘2 1,103 1,378 1,217 4,915 4,908 
TS aa ; paket 1,009 1,289 1,134 4,573 4,563 
WEEE s:00% 5 sit kaise ‘ 84 78 67 276 274 
Sandals and playshoes Leni hleie a eune,s 10 11 16 66 71 
SE EL oss ccs 0% ss b0.0e-00 sence ) ROD 22,577 17,506 76,062 71,802 
EEE ers 14,739 11,285 49,914 47,698 
Work . jae ieee 220 217 197 858 926 
Sandals and ‘play EE ae ae 6,231 7,621 6,024 25,290 23,178 
EER rare eee 2,308 2,945 2,316 10,584 10,190 
rs 1,752 2,370 1,881 8,566 8,457 
Sandals and playshoes ........... 556 575 435 2,018 1,733 
Children’s, total .... ogy 2,145 2,817 2,180 9,873 9,397 
| Saree 1,711 2,219 1,722 8,050 7,707 
Sandals and playshoe aoe 434 598 458 1,823 1,690 
ee 6s oi o's ins 0560 050.5.0-02 Oe 2,081 2,465 2,173 9,112 8,942 
Babies’ ... eaeies 1,077 1,258 1,179 4,578 4,855 
ATHLETIC | SHOES, TOTAL ..... 251 277 209 984 924 
Men’s .... nae sews 198 229 165 812 742 
Youths’ and boys" Pua eae et hab aesiels 11 6 10 22 27 
Women’s .... dda aeaea hak awies 42 42 34 150 155 
eS ae . ae aes peupe aes 

SLIPPERS FOR ‘HOU SEW EAR, 
yd * ee 2,826 3,083 2,810 10,659 10,240 
Men’s ... 745 764 708 2,685 2,682 
Youths’ and boys 33 42 38 138 126 
Women’s 1,621 1,766 1,599 6,099 5,885 
ATED Aerie Sie) salvia ae 6.6.6.0.5:00be% 149 212 203 684 601 
Children’s ee kaw 278 299 262 1,053 946 
ALL OTHER ‘FOOTWEAR batatyare te 211 275 216 937 W717 








Texas 


@ Lone Star Hair & Wool Co. has 
been organized to deal in skins and 
wool at 406 Saltillo St., San Antonio. 
Milton M. Bergel is president. The 
firm buys sheep and goatskins, re- 
moves the wool and mohair, which it 
processes, and sells the skins to 
tanners. 


New Hampshire 


® The pulpwood that goes into shoe 
innersoles and other products manu- 
factured by the Brown Co., Berlin, 
will be replaced in all future cuttings 
by a forest conservation program in- 
augurated by northern New Eng- 
land’s largest industry. Under the 
program, Brown will carefully plan 
for new forests to replace the old 
throughout its broad expanse of 536,- 
000 acres cf woodlands in Northern 
Maine, New Hampshire and Vermont. 
The many private landowners who 
sell pulpwood to Brown from their 
thousands of acres of woodland will 
also be expected to cooperate with 
the firm in its huge reforestation 
plan. 


@® The shoe manufacturing industry 
in Manchester has been credited by 
Elden Murray, executive secretary of 
the Manchester Chamber of ‘'Com- 
merce, with being a large factor in 
the city’s record payroll in 1949. The 
city’s total payroll amounted to 
$90,750,275, more than a _ million 
above the previous high set in 1948. 


Wisconsin 


@ Among Wisconsin concerns to 
share in ECA authorizations recently 
are Pfister & Vogel Tanning Co., 
Milwaukee, which sold $13,001 worth 
of upper leather to Germany, and 
Albert Trostel & Sons Co., also of 
Milwaukee, which sent $4,657 worth 
of side leather to the same country. 


@ Culver Mfg. Co., of Poneto, Ind., 
has opened a Culver Club shoe store 
in Milwaukee and another in sub- 
urban Wauwatosa. The new stores 
are part of the Culver chain now 
numbering 30 from coast to coast. 
The firm specializes in correct and 
corrective shoes for children. 


Washington 


@ Block’s Shoe Stores, inc., retail 
shoe chain, will open a new branch 
store in Northgate on Aug. 15. 


New York 


® Business of Times Footwear 
Corp., New York City, is reported 
in process of liquidation. Assets have 
som purchased by Felt Slipper Co., 
nec. 


@ Bench Footwear, Inc., Brooklyn, 
has not re-opened since its recent 
fire. Principals report they antici- 
pate reorganizing on or about Aug. 
1, In the meantime, previous recom- 
mendations have been withdrawn. 


@ Allen Shoe Co. has been organ- 
ized to manufacture footwear for 
men and women in New York City. 
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A Charles Clark has been named 
upper New York State sales repre- 
sentative for Dewey & Almy Chemi- 
cal Co., Cambridge, Mass. Clark was 
formerly associated with Armstrong 
Cork Co. 


A Sid Beckerman, New York packing 
room foreman, has_ returned to 


Knight Slipper Mfg. Co., Inc., Brook- | 


lyn. 


A Russell K. Nash has been elected 
president of B. B. Chemical Co., 
Cambridge, Mass., wholly-owned sub- 
sidiary of United Shoe Machinery 
Corp. He succeeds H. W. Hyde who 
retired on May 1 after 11 years in 
~ presidency and 22 years with the 
rm. 


A Clayton F. Ruebensaal has been 
appointed technical director of plas- 
tics and resins for the Naugatuck 
chemical division of U. S. Rubber 
Co., New York City. 


A Dr. Charles Allen Thomas, execu- 
tive vice president of Monsanto 
Chemical Co., St. Louis, has received 
an honorary LLD degree from Hobart 
College. 


A Abe Hillsberg has been named 
Eastern sales representative for Bali 
Footwear of Boston. Hillsberg who 
formerly was associated with Park- 
hill Shoes and the Melrose Slipper 
Co., will make his headquarters in 
the Marbridge Bldg. 


A August F. Bolling of St. Louis has 
been named winner of the 75th an- 
niversary diamond jubilee sales con- 
test conducted by Stacy-Adams Co., 
Brockton men’s shoe manufacturer. 
A veteran of 56 years service with 
the company, Bolling was awarded 
grand prize of $125 and two pairs 
of Stacy-Adams shoes. 


A Vogue Shoe, Inc., Los Angeles, 
has named I. E. Russell sales repre- 
sentative for the women’s shoe divi- 
sion of Hollywood Skooters. He will 
now handle the men’s and women’s 
division in Ohio, West Virginia, Ken- 
tucky and Pennsylvania. 


A Henry D. Niblock has been named 
an ‘assistant vice president and assist- 
ant general manager of Armour 
Leather Co., division of Armour & 
Co., Chicago. William H. Griffith, 
manager of Armour Leather’s Chi- 
cago offices, has been elected to suc- 
ceed Niblock as assistant secretary 
and assistant treasurer. 


A Julian B. Hatton has joined Eagle- 
Ottawa Leather Co., Grand Haven, 
Mich., as assistant to the president. 
Hatton is a graduate of Harvard Col- 
lege, class of 1948, and Harvard Busi- 
ness School, class of 1950. W. 
Thomas Newman, a graduate of the 
University of Rochester and Harvard 
Business School, is also starting with 
Eagle-Ottawa as controller. 
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APPLICATION... 
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EDGE INKS @& HADLEY’S 


FOR MEN'S 
WOMEN’S 
CHILDREN’S 

SHOES 

FOR COMPOSITION 

and RUBBER SOLES 


SAMPLES FURNISHED 

upon request. Merely 
specify type of sole and 
application (brush or ma- 


chine) and whether one or 
two set ink is desired. It 
will be on its way to you 













... they’re CUSTOM-MADE TO FIT 
YOUR SPECIFIC REQUIREMENTS 


Any type soles...men’s and women’s...one and two 
set edges...and heels, glo like no others when fin- 
ished with HABU-GLO...so easy to apply, so satis- 
fying in results. Made always to fit your particular 
specifications in color and application. It’s the 
Edge Finish to use for a higher standard of results. 


HADLEY BROS.- UHL CO. 


514 CALVARY AVENUE ° ST. LOUIS 15, MO. 


IN WISCONSIN IN TENNESSEE OHIO-PENNSYLVANIA 
G. M. Williams E. B. West Harry D. Ward 
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THE LITTLE MAN WHO’S ALWAYS THERE 


Mr. C.—Mr. Control, in person—watches every step 

















of production in The Linen Thread Co., Inc., 


thread-manufacturing process. 


First he inspects the raw cotton or flax. Then he checks 
the yarn. And finally, he checks the thread twisted from 
that yarn, and even the packaging. Every single step takes 
place under his watchful eye, right in our own plants. 
Controlled Production—that’s the reason you can count on 
the absolute uniformity of every tube of L. 'T. Co. 
thread— today, tomorrow, and every day. 

Only Controlled Production can assure you that 

the thread you buy delivers real quality — works the 

same and gives you the fine, long-lasting 


results you want, pair after pair. 





_~ BARBOUR’S THREADS 
* Sinew « International and Thread Lasting Linen Threads + 
_ Backseam “Closing” Linen + Kantstrand and Pioneer 
Braided + Nylon + Red Hand - Littleway - ‘Thread Lasting 
Cotton + Shurseam + Supertite + Liberty « Gold Medal + 
Queen + Castle and Passaic + Ready wound Bobbins 
for Littkeway and Goodyear Stitchers 
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LABOR NIEWS 





Dow Pact Ratified 


Members of Local 12075, United 
Mine Workers, District 50, have rati- 
fied a new three-year contract with 
Dow Chemical Co., Mich. The new 
contract calls for a five-cent wage 
increase retroactive to July 3, an- 
other a year from now, and a third 
in two years. 

The raise covers some 5400 hourly 
rated workers at the Dow main plant 
and other smaller plants. In addition, 
the company’s pension plan was 
supplemented with another which 
guarantees $100 monthly pensions 
for workers at 65 with 22 years of 
service. The old plan was based on 
profits, years of service and annual 
earnings and had no $100 minimum. 
Insurance benefits were also in- 
creased. 

A cost-of-living wage provision of 
the old contract providing for a one- 
cent increase with each one point 
rise in the BLS consumers index was 
continued with slight changes. Union 
and company officials agreed that 
benefits will total 24% cents per hour 
by the beginning of the third year. 


American Hide Grants Hike 
Close to 280 workers at the 
Ballston Spa, Albany, N. Y. tannery 
of American Hide and Leather Co. 
have been granted a pay raise under 


a new contract effective Aug. 1. The 
new contract calls for an increase of 
one and one-half cents hourly, thus 
raising average pay at the plant to 
$1.45 per hour, according to super- 
intendent Lawrence Nusser. 

Two more paid holidays and a 
third week’s vacation with pay for 
employes with 15 years’ service are 
also provided in the contract. 


Golo Shoe Gives Raise 

Workers at Golo Shoe Co., Scran- 
ton, have agreed to accept a new 
contract containing a wage increase 
of five cents hourly, additional surgi- 
cal and other medical benefits. About 
100 members of Local 13254, United 
Mine Workers, District 50, are em- 
ployed at the Golo plant. 

The contract sets the hourly wage 
scale at from 90 cents to $1.35, ac- 
cording to union officials who said it 
would be effective July 15 if accepted 
by the union. 


Report 12 Work Stoppages 

There were 12 “work stoppages” 
in the leather and leather products 
manufacturing industry during the 
first quarter of 1950, the Labor Dept. 
reports. The stoppages involved a 
total of 4140 persons and resulted 
in 73,100 man-days of idleness in 
the industry. 





For all industry, some 656 strikes 
of 293,000 workers cost 15,100,000 
lost man-days during the first quarter. 
Leading causes of the strikes were 
wage, pension and insurance dis- 
putes. 


International Shoe Co. 


Net profits of $4,554,943 equal to 
$1.84 a common share were made 
by International Shoe Co. in the six 
months ended May 31, according to 
the company’s semi-annual report. 
This compares to profits of $4,476,- 
525 or $1.31 a share for the same 
period a year ago. Earnings repre- 
sented 5.4 percent of its $120,702,- 
208 sales in the period as against 
4.9 percent of $132,211,751 sales in 
the 1949 period. 

The company also reported sales 
of shoes to customers totaling $84,- 
921,621 and total value of leather 
and other manufactured materials at 
$35,780,587. This compares to shoe 
sales of $91,818,488 and other sales 
of $40,393,263 last year. 

Decline in dollar sales was at- 
tributed to the complete absence of 
military shoe orders to date this year. 
Last year, International had pro- 
duced almost $4 million worth of 
military footwear in the same period. 
The company also produced a greater 
number of lower priced shoes this 
year. The report added that Interna- 
tional has refrained from military 
bidding this year because of “un- 
sound pricing”’ practices in the shoe 
industry. 
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y They happen abroad. They happen every day right here 
in the U.S.A. ... because the supply of risk capital often 
lags behind the requirements of current volume levels. 


Crompton Factoring Service is ready to help meet this 
problem — by financing distribution and sales. You get 
cash in advance for receivables...a steady flow of new 


capital that fortifies the purchasing and productive powers of a 


business. 


Crompton Factoring contributes to better operating results. You 
can plan activities better and cash in as you do the job. You are 


set up financially for better service to customers. 


Crompton Factoring also eases the overhead problem — by taking 
over credits... risks and all. No chance of losing your capital on 


bad accounts. 


Get the complete story of Crompton Factoring for sound business 
growth. Get in touch with us today. 


THE HUMAN FACTOR 


CROMPTON-RICHMOND CO.,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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Charles H. Frederick 


... 71, general superintendent and 
vice president of Keystone Tanning 
& Glue Co., Ridgway, Pa., subsidiary 
of United States Leather Co., died 
suddenly of a heart attack on July 1 
while playing golf at the Elk County 
Country Club. Born in Gaines, Pa., 
Frederick entered the leather busi- 
ness in 1893 and earned a reputa- 
tion as one of the nation’s foremost 
tanners of heavy leathers during his 
57-year career. 

During his many years in the busi- 
ness, he served as division superin- 
tendent of the Union Tanning Co. 
and Elk Tanning Co., both sub- 
sidiaries of U. S. Leather Co. He was 
formerly located at Cumberland, Md., 
Falls Creek and Wilcox, and was 
superintendent of the Eagle Valley 
tannery at Ridgway. He became 
general superintendent of Keystone 
in 1939 and recently was named vice 
president. 

Active in community affairs, 
Frederick served two terms as chief 
burgess in Ridgway and two terms 
also as city councilman. He leaves 
his wife, Nellie F.; a son, George; 
and two grandchildren. 


Morris Sibulkin 


... 70, prominent Manchester, N. H. 
shoe manufacturer, died July 5 at 
a Boston hospital after a short ill- 
ness. His death occurred only two 
weeks after that of his wife. Presi- 
dent of the Sibulkin Shoe Co. of 
Rochester which he had operated for 
the past 21 years, Sibulkin came to 
Rochester from Haverhill where he 
also ran a shoe factory for several 
years. In all, he was a veteran of 
35 years service in the shoe industry. 

Although a native of Russia, he 


spent most of his life in the U. S. 
He was also a member of the Congre- 
gation Adath Yeshurin and Congrega- 
tion Anshe Sephard. He leaves his 
son, Morris, Jr.; two daughters, Mrs. 
Meyer Freedland and Mrs. Joseph 
Ross; eight grandchildren and two 
great-grandchildren. 


John M. Reilly 


... 43, president of the J. M. Reilly 
Co., Inc., Boston advertising agency, 
died July 10 at Lynn, Mass. Union 
Hospital. He had entered the hospi- 
tal several days ago for an appendec- 
tomy. 

Reilly organized the agency bear- 
ing his name in 1937 and made it 
one of the leading trade advertising 
agencies, specializing in the shoe in- 
dustry. The firm will carry on under 
his name. Reilly was a former na- 
tional field service promotion direc- 
tor for Johns-Manville Corp. and had 
considerable advertising experience 
before organizing his own firm. He 
leaves a brother, Charles, and a sister, 
Miss Phyllis Reilly. 


Joseph R. Jenkins 


a veteran of the tanning field, 
died y Bw 2 in Luray, Va., after a 


short illness. At the time of his death, - 


he was assistant to the superinten- 
dent at the Virginia Oak Tannery, 
Ine., in Luray. Previously, he was 
associated in various executive 
capacities with Leas & McVitty, Inc., 
Philadelphia. He was buried in Buena 
Vista, Va. on July 4 


Nicholas J. Elksnin 


. .. 58, foreman in the cutting room 
of Dartmouth Shoe Co., Brockton, 
died suddenly on July 6 while vaca- 
tioning with his wife at Lake 
Sunapee, N. H. A native of Latvia, 
he came to this country 40 years 
ago, 36 of which he had lived in 
Brockton. He was president of the 
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FINEST QUALITY CURRIED LEATHERS 
FOR EVREY PURPOSE 


You profit by using Brown curried leathers 
. . . their superior quality assures you the 


best possible performance at the lowest cost. 


BROWN LEATHER CO. 


There Is No Substitute for Quality Leather 


PHILADELPHIA 25, PA. 











Brockton Polish American Citizens 
Club. Surviving are his wife, Mary, 
a son, daughter, and his mother, 
brother and sister. 


Edgar H. Baker, Jr. 


45, personnel manager at Hood 
Rubber Co., Watertown, Mass., died 
July 6 at Mt. Auburn Hospital, Cam- 
bridge, Mass. After graduating from 
Harvard in 1925, Baker began his 
career with E. A. Shae & Co., Boston 
cotton brokers. After service with 
other firms, he joined the Hood Co. 
more than 15 years ago. He was a 
member of the Boston Chamber of 
Commerce and various other organi- 
zations. Survivors include his wife; 
a son, Frederick L.; and his mother, 
Mrs. Leona Baker. 


Horten C. Emerson 


amee 77, retired manager of the 
Rochester, N. H. office of United 
Shoe Machinery Corp., for many 
years, died in his sleep July 6 at his 
home in nearby Lebanon, N. H. A 
native of Alton, N. H., Emerson was 
associated with USMC for 44 years, 
holding positions in Rochester, New 
York, Haverhill, Mass., and _ in 
Canada. He retired as head of 
USMC’s Rochester office 10 years 
ago. He was also a member of the 
firm’s Quarter Century Club. Surviv- 
ing are a son, Cleon H., and a grand- 
daughter, Mrs. Pauline F. Curtis, 
with whom he made his home in 
Lebanon. 





Stauffer, Fielder To 
Retire At International 


Retirement on Sept. 1 of two of 
International Shoe Co.’s ‘best-known 
executives has ‘been announced by 
Edgar E. Rand, president. On that 
date, D. S. Stauffer, vice president 
in charge of procurement and manu- 
facturing in subsidiary plants, and 
C. H. Fielder, manager of sole leather 
procurement and supply, will retire 
from active association with the com- 
pany. 

With these two trade veterans gone, 
International will reorganize the va- 
rious departments affected. R. H. 
Richards, general manager of the 
tanning division, will take over as 
general manager of subsidiary plants. 
Lee C. McKinley, manager of the 
upper leather department, will also 
become general manager of upper 
stock and miscellaneous procure- 
ment. Fielder’s assistant, J. B. Trim- 
ble, takes over as manager of sole 
cutting and heel making. 

Other changes include transfer of 
F. H. Tibbett from International 
Eastern division to manager of bot- 
tom stock procurement at St. Louis. 
J. L. Bishop continues as manager 
of general purchasing. 
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HYCAR’S SOLE PURPOSE 


... fo fight off oil and wear! 


IL and wear take a beating 

from these soles, and heels, 
too. For they’re made with Hycar 
OR (oil resistant) rubber—rubber 
that has exceptional qualities. 


Take oil-resistance, for example. 
Hycar OR rubber sets a new high 
in this feature. It’s vital for shoes 
like these, that are worn around 
garages and machine shops. For 
rubber that absorbs oil breeds 
accidents; the rubber swells and 
becomes slick, may cause slipping. 


And when it comes to wear, 





Hycar has nine lives! It is so abra- 
sion-resistant that soles and heels 
made with it far outlast ordinary 
rubber. 

This is another typical example 
of how Hycar is used to improve 
products—and create a more 
profitable market for them. Just 


Hycar 


Reg. U S. Pat. Of. 


Amuuii Rigger 


tick off Hycar’s advantages: re- 
sistance to oil, gas, heat and cold, 
weather, wear and abrasion. It is 
light in weight. Besides being a 
base material, it may be used as a 
plasticizer for polyvinyl resins. Or, 
as a modifier for phenolic resins 
...as an adhesive base...as a latex 
for coating and impregnating. 

Send for complete information 
and technical bulletins. Just write 
Dept. HI-8, B. F. Goodrich Chem- 
ical Company, Rose Building, 
Cleveland 15, Ohio. 


A DIVISION OF 


& 
B. F. Goodrich Chemical Company .....2::5.2s0 


GEON polyvinyl! materials « HYCAR American rubber « GOOD-RITE chemicals and plasticizers 





Do your actual costs agree with your calculated costs? Do you pad 


your calculated costs so as not to experience a loss, and then fear 


loss of sales? Here is a detailed coupon pay system that will save 


you appreciable time and money. 


Shoe Factory Coupons - - 
Cogs In A Sound Incentive Pay System 


By 
C. G. Stokes 


Industrial Engineering Consultant, General Shoe Corp. 


SOUNDLY conceived, properly 

installed and adequately admin- 
istered coupon pay system will not 
only reduce payroll processing costs, 
but it will reduce direct labor cost, 
increase employe morale and will 
serve as a medium for factual cost 
finding. What you put on the coupon 
is what you pay. You are then able 
to think of the cost as a stock num- 
ber, a lot number or a catalogue num- 
ber and effect proper control of wage 
payments for that number. 


A paper copy of the coupon for 
each stock number also serves your 
production planning chief or depart- 
ment in planning man and machine 
requirements. 

This article deals primarily with 
the successful application of “work 
*n pay” coupons in the shoe industry, 
but experience in other industries has 
also been profitable. 


What Is a Coupon Pay System? 


The coupon system for paying 
piece-work or incentive employes 
establishes procedures for placing a 
sheet of perforated sections the ap- 
proved piece-rate or standard-hour to 
be paid to employes for performing 
the piece-work operations required 





C. G. STOKES 


in manufacturing a specified quantity 
of the particular item being pro- 


duced. The coupon ticket is tied 
specifically to a stock, catalogue, 
code or other identifying number 
and to a specific case number or lot 
number. As the case or lot flows 
through the factory each employe 
performing a piece-work operation 
removes the section of the perforated 
ticket designated for his operation. 
The section or segment removed by 
the employe is termed a coupon. 
What goes on the coupon is a mat- 
ter of your present practice in com- 
pensating piece-work or incentive em- 





ployes on the basis of piece rates or 
on the basis of standard-hours. 

You may now be using a piece-rate 
system. There is nothing to prevent 
your continuing to use a piece-rate 
system insofar as a sound coupon 
system installation is concerned. 
However, the standard-hour system 
has some very distinct advantages 
over a piece-rate system. A standard- 
hour system concerns itself with pro- 
viding an employe or a group of em- 
ployes with a standard time allowed 
to do a given job. The most com- 
monly used standard-hour system is 
one of 100 points per hour. Thus, 
if an allowed time of 30 minutes is 
provided for a case or lot of work the 
allowed time is 50.0, or in other 
words 50 percent of an hour. Or, 
(re-stating it), if an operator is to be 
100 percent efficient the operator 
must do two cases or lots per hour. 

Let us assume that the manufac- 
turer expects a normal operator to 
do 20 cases an hour. The allowed 
time would be expressed in points or 
the percentage of an hour of 5.0 per 
case or lot. Whether you use a piece- 
rate system or a standard-hour system 
is not a problem. You must, how- 
ever, tie-down your piece rates or 
standard-hours to written records of 
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conditions. Whether you elect to use 
a card or a sheet is not too important. 
Cards, however, lend themselves to 
filing and frequent usage. A stand- 
ards card or a standards sheet should 
state specifically the name of the 
operation, how the job is to be per- 
formed and the specific condition to 
which the piece rate or allowed time 
applies. 

How the job is to be performed ap- 
plies particularly to machine and 
method, If you do not presently have 
a job breakdown for each piece rate 
or standard time allowance then the 
best approach is that of stating in the 
title the general conditions to which 
the piece rate or standard time ap- 
plies. More detail is desirable as 
such detail will enable you to apply 
new piece rates or standard times 
when changes in machine and/or 
methods are made. 


Developing the System 

in developing a system, six basic 
questions should be answered. These 
are: What, Why, Where, When, Who 
and How. It is believed that the 
What and Why have been answered 
and it will be the main purpose of this 
article to answer some of the ques- 
tions on Where, Who, When and 
How. 

In determining Who, When and 
Where, all aspects of How should be 
determined. This should include the 
preparation of a procedural manual. 
This may be called Standards Prac- 
tice Instructions, Pay System Manual 
or whatever you choose to call it. 

When it is decided Who will oper- 
ate the system it is likely that the 
answer of Where will also be an- 
swered. It may be that someone 
other than the person or group of 
persons responsible for the operation 
will be called in to make the actual 
installation of the system but a ques- 
tion still arises as to Who should ad- 
minister the system. 

Generally speaking, a section of 
the accounting department has been 
charged with the responsibility of 
operating a coupon pay system after 
it has been installed. However, the 
operation of a coupon pay system 
could ‘be well placed in the hands of 
those responsible for the actual set- 
ting of the standards. Responsibility 
so placed tends to speed up a well 
coordinated system. The coordina- 
tion of all phases which are a part of 
and are related to a coupon system 
are important and this accounts to 
some extent for the title in which is 
inferred “Paper Cogs.” To obtain 
the desired and proper results the 
system and its related counterparts 
should mesh like a group of cogs. 
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When the system is installed will 
be somewhat dependent upon good 
planning. It might be desirable to 
call in an outsider to set up the 
coupon pay system and its related 
counterparts. This is dependent upon 
the organization’s existing work loads 
and the status of standards. 


Here’s the How 

The initial work should include the 
design of the pay coupon and other 
related forms. Remember that the 
forms are cogs in the system. Proper 
design will facilitate the meshing of 
all of the parts. 

In designing the coupon the se- 
quence of operations should be de- 
termined for each department, giving 
consideration to all likely or proba- 
ble conditions that will be encount- 
ered in the factory on the line cur- 
rently being manufactured or which 
it is expected that the coupon ticket 
will be used. This should be done 
by or under the direction of a per- 
son well versed in the manufacturing 
process of the plant. Consider the 
following: 


1. Type and process involved. 

2. The number of operations 
that can be performed in each 
department. 

3. Sequence of operations. Ar- 
range the coupon on a sheet 
in a manner that simulates the 
flow of parts, pieces, sub- 
assemblies and assemblies 
through the plant, assigning 
one coupon to each piece 
work operation and entering 
the name of the operation on 
the coupon if the operation 
will always occur in this se- 
quence. Extra coupons with- 
out the operation name should 
be provided where there is 
question as to the sequence or 
possibility of variations in 
operations. Extra coupons 
should be placed on the ticket 
in places where they can be 
pulled at any point in the op- 
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eration sequence. Considera- 
tion should be given to the 
cutting and stapling of the 
various parts of the tickets in 
determining the location of 
extra coupons, 

The name of each department 
should be shown on the mar- 
gin of each section. 

The job classification should 
be shown on those coupons 
which have an_ operation 
name, 

Space should be provided in 
the margin of the ticket or 
main section of the ticket for 
the stock number, pattern 
and/or other identifying in- 
formation. 

Each coupon should carry a 
coupon number (sometimes re- 
ferred to as an operation se- 
quencenumber ) and be serially 
numbered for the case number 
of the coupon ticket. The 
ticket maker will print the case 
‘number, preferably in con- 
trasting color, at the time of 
printing. If there are several 
plants in your organization it 
might be desirable to precede 
the case number by your plant 
letter or other designation. 
In the event that your pay 
system may tempt some em- 
ployes to hold out coupons, it 
may be desirable to have the 
coupon supplier print “In 
Season” color codes on each 
thousand coupons. In other 
words, the coupons could be 
considered valid only within 
specified periods of time. It 
is possible, of course, to deter- 
mine the age of a coupon by 
reference to the case number 
but when the coupon is in- 
serted in the coupon register 
pocket the coupon must be re- 
moved in order to see the com- 
plete case number, whereas a 
color code over-printed in the 
visible field of the coupon will 
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Tickets For Piecework 


Pay and Production Control. 





















SINCE 1855 | 











We have been serving manufocturers 
from all parts of the world. 

















Cutting Dies 


Since our inception, which is now 95 years, we have 
grown from a small business to one of the largest in 
the United States. You only expand by giving the 
customer the best in the field. We now enjoy a fine 
clientele of which we are proud. 


In cutting dies, we have no superior. 


1855 —— THE HOUSE OF KNOX —— _= 1950 


JOSEPH E. KNOX CO., INC. 


LYNN, MASS. 


Greater New York Representatives 
Harold J. Polsbie Lawrence A. Enge! 
850 St. Mark Ave. 456 Brooklyn Ave. 
Brooklyn, N. Y.—Tel.: PR 25194 Brooklyn, N. Y.—Tel.: SLO 6-0685 


South Eastern Representatives 
Andrew Schwartz Ernest L. Stephens, 3rd 
Lancaster County 2603 Prospect Blvd. 
Clay, Penn. Reading, Pa.—Tel.: RE 5-0885 
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be a conspicuous signal to the 
checker. In-Season color 
codes consist of color striping 
or a continuous row of char- 
acters in colors such as stars 
or asterisks. However, the 
preferred markings consist of 
a thick or thin line or a com- 
bination of these at the top of 
the coupon and/or over the 
plant letter or in the space that 
would be normally unused so 
that no color repeats itself in 
touching one thousand lots. 

9. In designing the coupon, sta- 
pling margins should be pro- 
vided for stapling the coupon 
sheet or portion of the coupon 
sheet to the making ticket. 
This may be somewhat sur- 
prising but it is preferred that 
the coupon ticket be a separate 
form from your making ticket 
or tag. This will facilitate the 
preparation of both simultan- 
eously. If you are operating 
more than one plant it is 
likely that the making ticket 
and coupon ticket will be proc- 
essed in different locations. 
Normally, your specifications 
and making information will 
be detailed in the home office 
or a central location, but the 
coupon ticket should be proc- 
essed and attached to your 
making ticket in your factory 
office. 

10. Each coupon will be per- 
forated in order that it will 
be easily torn from the coupon 
sheet by the employe. Study 
has indicated that it is much 
better, i.e., less costly, to re- 
move a perforated coupon 
than it is to cut the coupon 
with scissors. Too, all opera- 
tors are not equipped with 
scissors in so far as their nor- 
mal operation is concerned. 

11. A scaled drawing should be 
made of your coupon. 


Reproduction Process 

The matter of duplicating or print- 
ing equipment is important. Unless 
you have a standard, one-type prod- 
uct, have all of the piece rates or 
standard-hours developed and do not 
expect any changes in machines, 
methods or standards, it is recom- 
mended that a flexible system of re- 
production be employed. The liquid 
duplicating processes permit the 
making of changes with ease and 
rapidity. 

In purchasing coupon tickets it is 
desirable to order blank coupons, in 
addition to the numbered coupons. 
This, of course, is to provide for 
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Below — Conway Warehouse 





CONWAY, N.H. | 
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For Dependable 


WOOD HEEL BLOCKS 


There’s a complete, 
modern Mears plant ready 





to serve you in any 
of five strategic locations 


To serve the Heel Covering branch 
of the industry, Mears maintains five heel- 
making plants, each equipped with the 
special machinery required to make high 
quality, dependable wood heel blocks. The 
facilities of these plants and the experience 
of our staff are readily available to help 


in meeting style and production problems. 


America’s Style Leaders in every price 





range count on Mears wood heel blocks 





for dependability of performance. 





FRED W. MEARS 
HEEL COMPANY, INC. 


General Offices: 2 South Broadway, 
Lawrence, Mass. 
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SHOE, SLIPPER, RUBBER FOOTWEAR 


MACHINERY. 


© COMPO ® McKAY ® WELT processes 


REBUILT 














with 
ENGINEERED PRECISI 
for Superior Service 


Substantial Savings 
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HALEY CATE COMPARY, INC. 


EVERETT, MASS. ST. LOUIS, MO. 


EUREKA 
Platform 
Binding 


DELUXE 
Adhesive 


Piping 


SOFTOP 
Binding 


Jerry Burg, 402 Temple Bar Bldg., Cincinnati, Ohio 
Roy Doane, 726 Humphrey St., Swampscott, Massachusetts 
John G. Freeman Co., 918 North Fourth St., Milwaukee, Wisc. 

John E. Graham, 504 Case Bidg., 82 St. Paul St., Rochester, N. Y. 
Industrial Leathers, San Francisco and Los Angeles, California 
Odell Sales Limited, 920 Ste-Sophie Lane, Montreal, Quebec, Canada 
Fred Schenkenberg Co., 603 Wholesale Merchants Bidg., Dallas, Texas 
EXPORT: P. C. Fernandez & Cia., 50 Broad Street, Boston, Massachusetts 


STRIPPINGS BINDINGS PIPINGS 





































“The Rotary Way" combines the use of 
“Rotary” full and semi-coated French 
Cord Binding with the "Rotary" French 
Cord Turning machine. Our exclusive 
coatings, when used with our equipment 
are guaranteed not to clog machines. 
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spoilage. If you decide upon using a 
liquid duplicating process for repro- 
ducing your coupon tickets it will be 
necessary that you procure coupon 
masters. The coupon master, of 
course, will be of the same design as 
that of the coupon ticket but will not 
have perforations or case numbers. 

A copy of the coupon ticket can 
be readily used for costing purposes. 
Since one of the main advantages of 
the coupon pay system is controlled 
cost finding, it might be desirable to 
have some of the coupon ticket forms 
also printed and not perforated, on 
less expensive but strong white paper. 
These are called Coupon Record 
Sheets. 

After a coupon ticket master has 
been set up for a particular number, 
this form will serve as a costing me- 
dium. It is true that you may not 
have all operations involved in the 
process on piece work and all piece 
work operations may not be placed 
on the coupon. Normally, operations 
requiring two-tenths of an hour or 
less should not be placed on a cou- 
pon. For costing purposes the piece 
work operations not paid by the use 
of a coupon can be listed on a master 
and this master reproduced on the 
back of the coupon record sheet and 
the necessary units appropriately en- 
tered thereon. 

Other desirable equipment and 
supplies are as follows: trimming 
board with guide; stapling machines; 
employe summary cards; coupon 
book racks; coupon book rack 
stands; knockout desk; coupon re- 
ceptacles, 


System By Depts. 


In setting up a coupon pay system 
for a shoe factory the system will vary 
somewhat between the fitting depart- 
ment and the other departments of 
the factory. A good system for the 

“factory” departments ‘involves that 
of filing the standards cards or stand- 
ards sheets in a loose leaf visible 
ledger. To conserve space and sup- 
plies these standards cards or stand- 
ards sheets are filed in the loose leaf 
visible ledger so that only the name 
of the operation, the condition to 
which the particular piece rate or 
standard-hour applies and the codes 
are visible. The codes referred to 
applied to the coupon number and the 
condition designation. These are 
tied to a template which is prepared 
for each department. The template 
is designed just as the coupon ticket 
is for the particular department. 

Let us assume that the department 
is Lasting and the operation is Pull- 


(Continued on Page 29) 
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That’s how easy it is to adjust the new, vastly improved, rf 
Randall Precision Splitter to obtain the exact thickness 
required and maintain an absolutely uniform split. So 
why struggle along with machines on which the “down” 
(unproductive) time required for adjustments is a sub- 4/7 
stantial item of expense. pe 














By introducing many new, exclusive mechanical features, 
Randall now makes it easy to split leather and other 
materials with a speed and accuracy never before pos- 
sible, thus materially reducing production costs. 
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DOES YOUR SPLITTING MACHINE 
HAVE THESE FEATURES? 


Independent Feed Roll Control which makes it 
possible to stop the feed rolls instantly and 
reverse them if necessary. 


Individual Motor Drives for each unit. This 
eliminates complicated gearing, thus reducing 
vibration to a minimum and making the machine 
practically noiseless in operation. 


A Tension Device to keep the knife taut. 


A Knife Tension Indicator to provide visual 
means of determining correct knife. tension. 


Micrometer Adjustment for determining exact 
thickness of the split. 


A 2-speed Gear Box for operating Feed Rolls. 


A Universally Adjustable Head to insure accu- 
rate alignment of the Feed Rolls with the Knife. 


A built-in Diamond Dressing Tool for grinding 
the wheels. 


Sectional Feed Rolls to insure uniform split. 
Drum Alignment Adjusting Screw 


Knife Tension Indicator Rod 
Knife Tension Adjusting Wheel 





SOLD OUTRIGHT — NO ROYALTIES 





SKIVERS DIES 
—_. THE COM PARY imma 
CREASERS LEATHER WORK/NG MACH/NERY D/V/S/ON BEVELERS 
TRIMMERS ; ; , SPLITTERS 
SEWING MACHINES Manufacturers of Leather Working Machinery Since 1858 STRAP CUTTERS 
PUNCHING MACHINES 5004 SPRING GROVE AVE., CINCINNATI, OHIO EMBOSSING MACHINES 
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A Significant Laboratory Report 


Science Demonstrates 
The “Breathing’’ Qualities Of Leather 


By Robert A. Vickers, Research Associate 


HEN it is indicated that a ma- 
terial such as leather “breathes” 
it is really meant that such material 
has a high rate of transpiration. 
Transpiration is defined as “breath- 
ing,” or the emission of moisture 
from a surface in the form of vapor. 
Because leather has the ability to ab- 
sorb and hold water, transpiration 
for leather is concerned with water 
vapor transmission. This means the 
ability to pass water in the vapor 
form from one surface to another. 
The leather is also capable of hold- 
ing such vapors and under certain 
circumstances condensing them to 
water. What is equally important, 
leather permits the water vapor to 
pass through and to be transpired or 
evaporated from its surface. 
Perspiration is composed of water, 
salts and some organic materials. 
The perspiration accumulates and 
when not dissipated it breaks down 
chemically to form ill-smelling odors. 
The decomposition products of per- 
spiration plus moisure constitute an 
ideal medium for the growth and 
multiplication of germ life. These 
conditions encourage such organisms 
which are the cause of athlete’s foot 
disease and constitute a source of re- 
infection to the person wearing such 
shoes. 


Foot Moisture 


The human skin is covered with 
sweat glands, estimated in excess of 
two million sweat glands for the 
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Dept. of Basic Science in Tanning Research 


(Tanners' Council Laboratory) 
University of Cincinnati 


The “breathing” qualities of leather and other 
shoe materials have been long debated pro and 
con. Now comes a highly significant laboratory 
report that draws some impressive conclusions. 





This article should have pro- 
found interest for everyone in 
the shoe and leather trades. It 
describes the physical process 
of transpiration in leather and 
thereby demonstrates the scientific 
validity of facts with which we are 
cursorily familiar. 

In my opinion it would be hard 
to overstate the importance of the 
facts and their implications for a 
sound understanding of the vital 
relationship leather has to foot 
health. 

F, STURGIS STOUT 

Chairman, Research Laboratory 

Committee 











human body. These sweat glands are 
two and one-half times as dense on 
the palms of the hands and soles of 
the feet as on the rest of the body. 
The number of sweat glands on vari- 
ous parts of the human body per 1.7 
square inches: 1,258 on the forehead, 
417 on the back, 2,736 on the palm, 
924. on the dorsal surface of the foot, 
and 2,685 on the sole of the foot. If 
the foot were not enclosed in a shoe, 
such perspiration would quickly 
transpire or evaporate from the skin 
surface. When the foot is enclosed 
in a sock and the shoe the vapor 
perspiration accumulates and forms 
a (watery) “sensible” perspiration, 
which appears as droplets on the skin. 

During mental effort it can be 


noticed that the palms of the hands 
and the soles of the feet become 
noticeably dampened with sensible 
perspiration. With a simple problem 
in mental arithmetic, the rate of 
transpiration may increase from a 
normal 9 milligrams per square cen- 
timeter on the palms of the hands 
and soles of the feet to a peak of 
45 milligrams per square centimeter. 
It may be seen then that the so-called 
white collar workers especially need 
good shoes to avoid sweaty, tender 
feet. 

In the shoe the perspiration is first 
absorbed by the sock, then when the 
sock is dampened, the perspiration 
is transferred to the inside of the 
shoe. Since the majority of the sweat 
or perspiration glands of the foot are 
located in the sole surface, this part 
of the shoe becomes wettest with per- 
spiration. This is illustrated when 
in hot climates or summer weather 
people wear sandals. There is plenty 
of ventilation and the perspiration is 
quickly dissipated. 

The ideal material in a shoe must 
protect the normal functioning of the 
foot. It should maintain conditions 
which bring comfort to the feet, the 
most important of which is “breath- 
ing,” a characteristic which substi- 
tute materials do not possess. When 
a person’s feet are encased in some 
impervious material there is an ex- 
cessive accumulation of perspiration. 
This can cause the skin of the feet 
to become tender and to render such 
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When limed hides are washed with a hard water which is high in bicarbonates, 


lime deposits in the grain of the leather. This results in the hard, crusty areas 
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typical of the damage known as lime blast. This damage can be prevented by 
the addition of only two to five parts of Calgon per million parts of wash 
water by means of a suitable chemical feeder. 

Where the water supply is hard, it is desirable to treat the entire supply 
for control of scale and corrosion in the piping system. When this is done, the 





additional advantage of lime blast prevention is also realized. 





For full information on this and other applications of Calgon in the leather 







industry, send for the bulletin “Calgon Data for the Leather Chemist.” Just 
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skin more susceptible to infection. 
Shoes made of impervious materials 
can aggravate any skin infections 
which are present. 






Solid Foot Protection 
Leather used in shoe soles is dense 
and has a high degree of solidity, and 
yet it has the highest degree of trans- 
piration. While affording great com- 


Table I 
Resistance of Materials to Nail 
Puncture 
Thick- Punc- 
ness ture* 
Sample Inches Pounds 
Sole Leather A .230 25 
B .240 116 
c .202 144. 
D Zap 244. 
Composition 
Sole A .260 55 
B 5255 46 
Os .290 41 
Rubber Sole 351 43 
Crepe Sole .360 26 


*These values were obtained using a 6 penny 
nail; all figures here recorded are an average 
of ten determinations. 


fort through its ability to transpire, 
it still maintains a high degree of 
protection for the foot. Recently the 
author made a study of the resistance 








to penetration of leather versus other 
materials used on shoe bottoms. This 
work was done on a Scott Tester 
with a special attachment which 
measures the force required to pass 
a nail through the material. The 
lowing results were obtained. (See 
Table I.) 

While no one wants to walk on 
nails, the very high resistance of 
sole leather is of importance to chil- 
dren for a simple puncture injury 
by a nail may result in the develop- 
ment of tetanus or lockjaw. This 
same protection applies to broken 
glass or other sharp objects. 


“Breathing” Insoles 


The ‘function of the insole of the 
shoe, in addition to serving as the 
foundation of the shoe to which is 
attached the outsole, welt and upper, 
is to serve as a reservoir for the ab- 
sorption of perspiration. A good 
insole must efficiently absorb the 
perspiration, thus keeping the foot 
relatively dry and protecting the 
foot skin from becoming tender. 
Even during the period of the day 
when the shoe is worn, it begins to 
lose some of the moisture by trans- 
piration. The moisture is conducted 
through the leather to points of 
lower moisture content and then 
transpired. The passage of mois- 
ture is aided by the movement of the 








foot. Good grade fine fiber outsoles 
have a high rate of transpiration. 

Leather is composed of numerous 
bundles of tiny fibers which are 
gathered into an interlaced feltlike 
structure. Leather chemists picture 
these fibers as a cable-like cord of 
complex proteins stabilized with tan- 
ning materials. These fibers have a 
good affinity for water, being able to 
gather water vapor from the air. 
This water vapor can condense to 
liquid water on the leather fibers 
and probably does. In such case the 
water is conducted through the. 
leather by a wicking action. The mil- 
lions of tiny leather fibers which 
make up the thickness of leather give 
the leather a far greater internal 
surface than any other material ever 
used in shoes. 


Internal Surfaces of Leather 


Leather has both outside surface, 
which we see by merely looking at 
it, and a much greater surface on 
the inside which makes leather so 
unique. We must first get the picture 
of the architecture which nature has 
followed in animal skin and which 
is retained in leather. 

Leather is made up of millions of 
small string-like parts which the 
chemist refers to as fibrils. Each of 
these threads has a surface. The fine 
fibrils are grouped together into 





DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


HEMLOCK - OAK ~- MANGROVE 


ARAOTAN 


Reg. U. S. Pat. Off. 


A Universal Syntan 





STAINLESS SUMAC ~- ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 








An all purpose syntan made in types suitable for 
vegetable, chrome, alum and formaldehyde tan- 
nages. Imparts a fine silky grain to the leather with 
increased roundness and improved tensile strength. 
An excellent mordant for dyeing calf and glove 
leather—produces an even color. A perfect pretan- 
nage for shearlings and all types of white leather. 


Samples and Demonstrations Upon Request. 





*ARKANUM:—For efficient bating. 


*TETRANOL:—A highly efficient wetting agent. 
*Reg. U.S. Pat. Off. 


ARKANSAS CO., Inc. 


ESTABLISHED OVER 40 YEARS 


NEWARK, N. J. 
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fibers, and the fibers into groups or 
bundles. The fiber bundles are the 
real material of leather. The fiber 
bundles are woven into a strong 
fabric. The tanner retains all these 
fibers by tanning them. 

Now, every fibril has a surface 
and when we add up all these surfaces 
it becomes amazing what they amount 
to. The chemist expresses these sur- 
faces in metric values which can 
readily be translated into everyday 
language. These surfaces cannot be 
measured quite as easily as the outer 
surfaces, but by scientific methods 
we have recorded that for one gram 
of hide there are 337 square meters 
of surface. Dr. Kanagy of the Na- 
tional Bureau of Standards has 
measured the internal surface of 
leather, and he has reported that 
for shoe upper leather, there are 
260 to 310 square meters of surface 
per gram. Thus you see that tanning 
has retained the great internal sur- 
face of leather to a remarkable de- 
gree. What does this mean in every- 
day terms? It means that for one 
pound of leather we have an internal 
surface of 30 acres. 

This is the reason why leather is 
so ideal for shoes. All of this great 
internal surface of leather is able 
to collect and pass along perspiration 
in a vapor form. This is leather’s 
unique property, and this extensive 
surface is the reason why leather has 
a high rate of transpiration. Each 
fiber surface can absorb some water 
vapor of perspiration and convey it 
to the outer surface to evaporate and 
keep the feet comfortable and free 
of excess perspiration. 


How Much Transpiration? 


How much transpiration is needed 
to give a comfortable shoe? During 
periods of rest, transpiration averages 
6 to 7 milligrams per square centi- 
meter area per hour (.2 ounces per 
square foot per hour). Values vary 
from 4.3 milligrams under the ankle 
bone to 9 milligrams under the ball 
of the heel. The greatest transpiration 
is on the sole of the foot. During 
exercise these values increase to more 
than double the value. This means 
shoe leather should have an average 
water vapor transmission in excess 
of 1,500 grams per square meter 
per day to carry off all the perspira- 
tion transpired by the average per- 
son’s foot. 

Other factors enter into the dis- 
sipation of moisture. The bellows 
action of the shoe upper in walking 
tends to pass the moisture laden air 
around the foot, or even blow it 
out of the shoe (in the case of low 
shoes). The velocity of air passing 
the outside of the shoe during walk- 
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POUNDS OF LEATHER PER 
100-Ib. ALCA TANNIN 


All Vegetable Tannin ........ 133 
15% MARATAN‘A ............ 144 
30% MARATANSQA ......__... 155 














TABLE IV 


SOLUBILIZING OF QUEBRACHO 


Insolubles as % 
on Quebracho Solids 


Quehedehe: €AlMEG) x nccccccceet 14.0 
Quebracho with 3% NaHSO3 
blend reacted 20 hrs. at 93°C ~......... 6.0 


reacted 
20 hrs. 
a 


CH@ ne Ted 


2 parts Quebracho solids } blend 
1 part Maratan-A solids 











Get the FATS a¢oc¢ MARATAN-A 


Increased yields of better quality leather result from the addition of 
MARATAN‘A to Vegetable blends. 


MARATAN‘A is a non-hygroscopic powder . . . completely water 
soluble . . . and can be stored indefinitely without any danger 


of deterioration. 


It is immediately available in any quantity ... 100-Ib. or carloads. 





MARATHON CORPORATION 


CHEMICAL 
ROTHSCHILD 


Use it in your present equipment. 


Write for your copy of Bulletin No. 111. It con- 
tains the information you need to evaluate the 
advantages of MARATAN:‘A in your operations. 
A Marathon Technical Man will be glad to co- 
operate with you, without obligation. 


DIVISION 
WISCONSIN 
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DYEWOOD AND 
TANNING EXTRACTS 


SUMAC © QUEBRACHO ¢ GAMBIER 
FUSTIC © MYRABOLAM ¢ HYPERNIC 


HEMATINE © WATTLE © TANNIC ACID 


YOUNG EXTRACTS HAVE BEEN SERVING THE 
_ INDUSTRY FOR MORE THAN 80 YEARS 


2701 BOSTON ST., BALTIMORE 24, MD. 
the J S YOUNG CO PHILADELPHIA, PA. ©® CHICAGO, ILL. 
e « PATERSON, N.J. © BOSTON, MASS. 








Why Buy Imperfect Plates? 


STANDARD GUARANTEES THE MOST PERFECT PLATES MADE, 
VARYING NOT MORE THAN | THOUSANDTH OF AN INCH ON 
BOTH SIDES, AT PRICES NO HIGHER THAN IMPERFECT PLATES. 


STANDARD EMBossiNG PLATE Mré. Co. 


Since 1888, Manufacturers of 


SOLID STEEL ENGRAVED PLATES 
ELECTROTYPE EMBOSSING PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


129-131 PULASKI STREET NEWARK 5, N. J. 








© LACTANX 


GENERAL OFFICES 
500 Fifth Avenue 


eee WIPING MATERIALS, INC. 
OPERATING PLANT AT 2000-28 N. MAIN 





7 ni White Goods From 
© POWDERED SUPER SPRUCE Your Wiping Rag 


Requirements 


Use Our Special Shoe Fac- 
tory Packing of Washed 
and Sterilized All Cotton 


R O B E 8 O N Pastel Remnants. 


PROCESS COMPANY 


Price $30.00 per Cwt. 
Will average 4 yds. to Ib. 


(Samples on Request) 


Erie, Pe ST. LOUIS (6), MO. 
, Fa. 
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ing removes the transpired moisture 
from the leather surface. A high rate 
of transpiration is most important in 
high shoes where the foot is com- 
pletely encased. For high shoes and 
boots it is especially important that 
soles with a high rate of transpiration 
be used. 

In arctic regions impervious ma- 
terials cannot be used for footgear. 
In these low temperatures they get 
stiff and collect hoar frost and ice 
on the inside. To prevent freezing 
and collection of hoar frost in large 
quantities (which is due to the differ- 
ence in temperature between the in- 
side of a boot and the outside) a 
porous leather must be used. The 
native mukluk is made of extremely 
porous buckskin leather and is ideal 
for use in the arctic. During the last 
war the Army found the native muk- 
luk the only article that could be 
used at temperatures of 40° below 
zero and not risk freezing of the 
soldiers’ feet. 


Measuring Transpiration 
All of the methods used for the 


determination of water vapor trans- 
mission use a sample of the substance 
to be tested which serves as a dia- 
phragm, separating areas of differing 
water vapor pressure. Upper leathers 
of shoes have a high rate of tran- 
spiration even if the flesh (rough 
surface) is on the outside. For small 
differences in temperature the water 
vapor transmission is a straight line 
function of the difference in vapor 
pressure on the two sides of the 
sample being tested. This enables 
us to convert the data obtained and 
to predict the water vapor trans- 
mission and transpiration of a piece 
of leather under given set of con- 
ditions. 


A shoe upper which shows a water 
vapor transmission of 500 grams 
per square meter (about one squaré 
yard) per day measured at 70°F 
and 65 percent relative humidity, 
would pass 500 grams of water at a 
vapor pressure difference of 12.2 
millimeters of mercury (vapor pres- 
sure of water at 70°F — 18.8 mm. 
Hg X .65 = 12.2). Assuming a 
temperature inside the shoe of 98°F 
and 100% relative humidity (vapor 
pressure 46.2), an outside tempera- 
ture of 70°F and 50% relative hu- 
midity (vapor pressure 9.4) we get 
a vapor pressure difference of 36.8 
millimeters of mercury and a poten- 
tial water vapor transmission of 
1,500 grams per square meter per 
day which is sufficient to remove the 
sensible perspiration transpired by 
the foot. (This assumes a sufficient 


(Concluded on Page 42) 
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(Continued from Page 22) 


Over, and that there are six piece 
rates or standards provided for the 
particular operation. There would 
be a standards card or a standards 
sheet for each of these piece rates or 
standards. Each one of the stand- 
ards cards or standards sheets would 
carry in the code block the same 
coupon number but each one would 
have a different letter designation 
such as Condition A, Condition B, 
Condition C, Condition E, Condi- 
tion F, 

Let us assume that after reading 
the master specification that the par- 
ticular stock number requires the 
piece rate or standard time allow- 
ance for Condition C. In other 
words, the designation in the code 
block might be 62 C. The template 
of course has been properly posi- 
tioned so that when something is 
written through a numbered window 
the information is actually being 
written on the coupon of the same 
number cn a coupon ticket master. 
By reference to Coupon 62 on the de- 
partment template it can be deter- 
mined that the piece rate or standard 
for Condition C applies and should 
be written on the coupon ticket mas- 
ter through the window front. Every 
coupon on the coupon ticket must 


Designed For Quick And 


Easy Handling 


either have a piece rate, a standard 
time allowance, a N.S. (no standard) 
or an “X.” The “X” means that the 
coupon is not to be used for any pur- 
pose. 

In this manner each operation in 
every department is set up, i.e., in all 
departments with the exception of the 
fitting department. There are many 
variations in the design of uppers 
and thus the operations do not always 
occur in the same sequence. This 
entails the preparation of a sequence 
sheet for the fitting department. Nor- 
mally, however, it is not necessary to 
prepare a sequence sheet for each 
stock number. A sequence sheet is 
usually prepared for a pattern num- 
ber with space provided on the se- 
quence sheet in which to indicate ex- 
ceptions and variations. 


Assigning to Operations 


When a coupon ticket master has 
been prepared it will be used for 
imprinting the coupon tickets for 
those listed on a check sheet or con- 
trol sheet by case number. The cou- 
pon ticket is then cut into appro- 
priate sections by the use of a paper 
knife or trimming board. These are 
cut so that the appropriate sections 
can be attached to insole operations, 
outsole operations, fitting operations, 





“factory” or “making” operations, 
etc. These component parts of the 
coupon ticket are attached to the ap- 
propriate copy of the making ticket 
by the use of a stapling machine. As 
the case or lot of work flows through 
the various departments the employe 
performing a particular operation 
pulls the appropriate coupon and in- 
serts the coupon in the pocket of a 
coupon pocket book. (See Fig. 2). 
The coupon pocket book leaves have 
pockets on each side. 

The capacity of these coupon leaves 
is 40, 50, 60 or 70 coupons to each 
leaf. (See Fig. 3). Each employe 





Fig. 3—An assembly of the loose-leaf 
coupon holders and the fibre covers. The 
covers are strung to hold the varying num- 
ber of leaves necessary for different quan- 
tities of coupons turned in by the workers. 
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Fig. 2—As the work flows through the various departments the 
employee on a particular operation pulls the appropriate coupon 
and inserts it in the pocket of a coupon pocket book which has 
leaves on both sides. 
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Jefferson Leather Co., 119 Beach Street, Boston, Mass. 
Paul J. Gerwin, 485 So. High Street, Columbus, Ohio 

J. H. Spiegel, Inc., 191 William Street, New York, N. Y. 
Anton and Ingraham Lea. Co., 2007 Olive St., St. Louis 3, Mo. 
The John Harvey Leather Co., 50 Wildey St., Philadelphia, Pa. 
Stephens Leather Co., 406 Main St., Los Angeles 13, Calif. 
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ACME,139 LYNNFIELD ST., PEABODY, MASS. 





CUTTING, PERFORATING, 
MARKING DIES 


MANUFACTURERS 
Cutting, Perforating, Marking Dies. 
Also Machine Knives. 


DISTRIBUTORS 
Fales Clicking Machines and Seelye 
Beam Die Presses. 





ALSO 
Knox celebrated Ribbon Type Stitch 
Marking Machines. 


Write, Wire or Phone 
INDEPENDENT DIE & SUPPLY CO. 













' Associate 
ee LaSalle near Jefferson 
maw en DIE CO. ST. LOUIS 4, MISSOURI 


ned lion, Pa. =. GRand 2143 
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INDIAN VEGETABLE TANNED KIPS AND CHROME TANNED 
KIPS IN CRUST CONDITION. 


EASTERN TANNERIES LTD. 


MAJID AHMAD ROAD KANPUR, INDIA 
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has two coupon pocket books, each 
having the number of leaves inserted 
which will meet the requirements of 
the particular operation. The piece 
work or incentive employe removes 
the “empty” coupon register book 
from a coupon rack adjacent to the 
time clock when the employe reports 
for work each morning. While the 
employe is using one book during the 
day another book for the same em- 
ploye is being checked in the office. 
The one being checked covers work 
performed by the particular employe 
during the preceding work day. The 
employe is able to glance at the cou- 
pon pocket book any time during the 
day and determine exactly the prog- 
ress that is being made by him or her 
as an individual. The efficiency of 
any piecework employe can be de- 
termined at any hour of any day by 
the supervisors. If the standard-hour 
system is being used, it is possible for 
the employe to look at the coupon 
pocket book and determine the 
efficiency for each hour or for the 
entire period. 

In other words, for an employe to 
be 100 percent efficient for the first 
hour the employe should have cou- 
pons in the coupon pocket book 
totaling 100 points. At the end of the 
second hour in order to be 100 per- 
cent efficient the employe should have 
200 points in the coupon register 
book. To aid the employe in rapidly 
counting the coupons, and to facili- 
tate rapid checking in the office, the 
usual requirement is that the coupons 
be grouped by value or denomina- 
tion. 

Lost Coupons 

The normal requirement should be 
of asking the employe to pull the 
coupon when the case or lot is 
brought to the work station. If a 
coupon does not appear for the par- 
ticular operation then the employe 
should call this to the attention of 
the foreman so that they may jointly 
look for the coupon. In this way the 
system can be said to be “self-polic- 
ing.” It is very important that 
proper control be exercised over lost 
coupons. 

To facilitate the checking for lost 
coupons the jobs on which the par- 
ticular employe is authorized to work 
are listed in the front of the coupon 
pocket book. If during the day an 
employe is requested by the foreman 
to work on a job not listed in the 
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sent “‘standard practice” in a 
handling pieceworkers’ cou- ia 
pons or vouchers in the pay- ” 
roll departments of hundreds i = 





of nationally known concerns. 


The Fastest, Safest Method for 
Sight-Checking 








Fig. 4—Large and small sizes for weekly or daily reports. 
Stock and “Specials” offer variety of forms for any need. 


front of the book the foreman merely 
initials the listing of the particular 
operation on the employe’s summary 
card, a card which summarizes the 
coupons earned during the day by 
specific value or denomination. When 
it is found that a coupon has actually 
been lost the foreman will initial a 
slip for the employe. The slip ac- 
companies the employe’s coupon 
pocket book to the office and the 
office checker immediately sets up in 
a Lost Coupon Register the opera- 
tion name and case number of the 
lost coupon. The checker looks for 
the lost coupon during the validity 
period as indicated by the In-Season 
code, but has only to look for the 
lost coupon in books of employes 
regularly authorized to work on the 
particular operation. 

At the end of the day the piece 
work or incentive employe sum- 
marizes the coupons on an employe’s 
summary. The summary provides the 
following information: The name of 
the operation, the labor grade or 
code, the value or denomination of 
the coupon, the number of coupons, 
the total points or total money earned 
by specific operation and denomina- 
tion, and the day’s total. 

At the end of the work day the 
piece work or incentive employe 
places the coupon pocket book with 
slips and the employe’s summary in 
the coupon rack in the specific space 
provided for that clock card number. 
The entire coupon book rack is then 
carried to the office for checking the 
following day. The checker is re- 
sponsible for accurate count by de- 
nomination, In-Season codes, au- 
thorized job, etc. 

Of the various methods or devices 
used for the employes to turn in their 
coupons for redemption, we chose the 
coupon pocket books. 

Gummed Coupon-Holders are, 
however, preferred by many plants. 
There is a greater continuing expense 
but they have advantages of (1) 
larger quantity of coupons open to 
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view, for “sight checking” (see Fig. 
4); (2) complete coupon, instead of 
part, open to view; (3) records can be 
kept for years if necessary, and you 
have the actual coupons earned by 
the employe, with which to handle 
any number of investigations for 
local, state or federal agencies; (4) 
easier settling of employe’s genuine 
misunderstandings (see Fig. 5). 


Making the System Work 

Prior to the time that the installa- 
tion is made there should be at least 
one meeting held with all supervisory 
personnel concerned with the install- 
ation and operation of this system. A 
statement should be provided for dis- 
tribution to supervisory personnel. A 
statement should be distributed to 
piece work or incentive employes af- 
fected by the system and a statement 
should be given to the checker re- 
sponsible for the checking of the piece 
work claims. 

Whenever there is a change in ma- 
chine, method, or other conditions it 
is very important that the organiza- 
tional unit responsible for the admin- 
istration of the system be informed 
so that the proper piece rate or al- 
lowance can be removed from the 
coupon and the appropriate piece rate 
or allowance placed on the coupon. 

A sound coupon system is the most 
realistic and economical method of 
obtaining proper check and control 
of piece-work claims and direct labor 
cost, but it must be emphasized that 
all systems dependent upon man for 
operation can be no more successful 
than the intelligent direction given 
the system by the employes respon- 
sible for the administration of the 
system. The coupon system will be 
unsuccessful unless the rules of the 
game and schedules are rigidly ad- 
hered to and an alertness maintained. 

The small paper cogs mentioned 
in this article may be considered by 
some as a lot of red tape but the 
application of such a system might 
enable you to tack a blue ribbon 
to your standard labor cost. 








Brazilian Leathers 
Ask 
Schlossinger & Cia. Ltda. 
Caixa Postal 917 


Sao Paulo, Brazil 
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“YOU get the BEST 


when you rely upon BARBOUR tor WY 
your complete Welting requirements 


BOUR 
Te ty IN A WIDE RANGE OF DESIGNS 


« * « «Notched * Scored + Reverse + Pre-stitched Reverse 
Rugged-Edge -° Stout-Edge * Diamond » Doubledeck 
Custom Doubledeck + Dresswelt 
% GOODYEAR WELTING in all colors and Snowflake 
xk WELTINGS FOR EVERY WELT PROCESS 
Silhouwelt + Littleway + McKay ° Gridlox 


Stitchdown — Beadwelt - Notched Beadwelt 
World’s Largest Manufacturers of Welting 


BARBOUR WELTING COMPANY 
Brockton 66, Mass. 
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VEGETABLE CALF 


("IT’S TIMBER TANNED”) 


CHROME CALF 


(‘CHROMEXCEL”) 


HORWEEN LEATHER CO. 
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When You Build a Bridge 
Between Toe and Heel 


Select from these Basic Designs 


Well-fitted shanks are essential in preserving the 
work of stylist, last maker, and shoemaker. Much 
of their creative skill and craftsmanship can be 
lost unless the shank — strongest structural mem- 
ber of the shoe — fits properly and helps to main- 
tain correct lines. 


If your present shank fitting schedule leaves 
room for improvement in your shoemaking, you 
need United's shank fitting service by specialists. 
Judge for yourself in your own shoes the effec- 
tiveness of a properly fitted shank. 

Just ask your United Man. 


Vita-Tempered Steel Shanks 
are tough, hard, uniform. 









Fit like master models. Clean, 
ready-to-use. Preserve bal- 
anced tread. 


, 


=n? 


SHOE LNG TTT Rate) Ste) Caled, 
BOSTON, MASSACHUSETTS 


UNITED 
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Leather 


MAMRIK IETS 


Market mixed, highly confused. 
Prices generally 2-5c higher for 
most leathers. Sole leathers, sides 
show greatest advances, other 
leathers extremely strong. Sales 
picture undefined as yet. 


New York Markets 


Upper Leather: Side upper prices 
are firm due to strong hide market. 
Some tanners maintaining price line, 
yet are asking full lists. Others have 
advanced and some have notified 
salesmen to check with tannery be- 
fore accepting orders. Shoe factories 
on one hand placing orders to beat 
advances; on other, awaiting develop- 
ments. Tanners await buyers’ return 
from vacations to feel full trend. 

Calfskins: Most list prices on suede 
at $1.20 and down; on smooth $1.00 
to 90c and down. Suede moving 
well. Some tanners moving $1.20 
suede better than lower priced lines. 
Tanners expect calfskin lists to hold 
steady unless raw stock market ad- 
vances appreciably. 

Sole Leather: Bends are stronger 
now. Heavy bends up to 55-56c. 
Middle weights firm at 60-63c. Lights 
at 67-68c. Hide advances make new 
prices in offing. Same is true with 
sole leather offal; likely that heavier 
weights here will be looked at with 
more favor. Former broad price 
spread between heavy and lights ex- 
pected to change when new lists come 
out. Demands for women’s cut soles 
strong; better selections picking up. 
Men’s doing better. 


Sole Leathers 

Korean war, strong futures and 
speculative hide buying take effect 
in Boston scle leather market. Al- 
though prices are generally up on all 
weights of bends, sales too mixed for 
accurate definition. Some tanners 
get 2-5¢ more than last week, others 
able to hold close to previous quota- 
tions but find few takers at higher 
prices. Large tanners holding tight, 
not selling beyond latter part of Aug. 
Most trying to keep sales down, hop- 
ing for clearer definition by next 
week. Heavy bends show greatest 
activity; overweights sell at about 
58ce, 9-10 iron about 60c. Medium 
bends slow, lights not too plentiful. 

Light Bends: 66-72c 

Medium Bends: 56-60c 

Heavy Bends: 54-60c¢ 


Sole Leather Offal 


Another soaring market, say Bos- 
ton sole leather offal tanners. Many 
sit tight, hoping market will level af- 
ter initial upward rush. Others ask- 
ing 3-6c above recent quotes on 
many leathers. Buying is mixed. Some 
tanners sold bellies at price as of 
time of shipment in Aug. Others sat- 
isfied to hold quotations or ask a cent 
or two higher. Bellies moderately ac- 
tive at this time; some tanners ask 
up to 48e for cows but sales reported 
above 46c. Steers bring few sales at 
43c tops. Single shoulders with heads 
on have no trouble finding buyers 
but prices are all over the lot. Lights 
have sold at 61c and up, heavies at 





LEATHER: ITS PRICE AND TREND 





THIS 

KIND OF LEATHER WEEK 
CALF (Men's HM) ....... 98-1.15 
CALF (Women's) ........ 85-1.06 
CARP Silmee ......--.55. 1.10-1.20 
KID (Black Glazed) ....... 70-1.00 

on Ce 70-88 

PATENT (Extreme) ....... 48-56 

SHEEP (Russet Linings) .... 18-23 

KIPS (Corrected) ........ 60-64 


EXTREMES (Corrected) ... 49-57 
WORK ELK (Corrected) ... 44-54 


SOLE (Light Bends) ....... 64-68 
SEARS eer 42-46 
SHOULDERS (Dble. Rgh.) .. 64-72 
SPLITS (Lt. Suede) ....... 36-41 
SPLITS (Finished Linings) .. 20-25 
SPLITS (Gussets) ........ 17-21 
WELTING [!/, x Yg) ...... 834-9 


LIGHT NATIVE COWS ... 26-271/, 





MONTH YEAR 1949 
AGO AGO HIGH 
98-1.15  95-1.15 95-1.15 

85-1.06 80-1.02 90-1.10 
1.10-1.20 1.00-1.15 —1.05-1.30 
70-1.00 45-65 70-1.00 
70-88 45-65 70-90 
48-56 48-56 56-66 
18-23 18-22 19-23 
57-61 54.58 57-61 
46-54 45-52 48-53 
42-52 43-48 52-56 
64-67 62-64 68-72 
39-44 32-35 44.48 
36-41 49-55 64.72 
62-70 37-43 39-44 
20-23 20-23 22-24 
17-20 18-19 19-20 
8'/2-834 7%, "2-10 
25-26l/o —19l/5-21 29/2 


All prices quoted are the range on best selection of standard tannages 


using quality rawstock. 
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THE KEY 
TO DEPENDABLE 
UNIFORMITY IN 
SOLE LEATHER 





CUT STOCK 
BENDS - BACKS 
BELLIES - HEADS 

SHOULDERS 


TANNING CO. 


Westfield, Penna. 
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50e and up. Double rough shoulders 
fair up to 72-73c, depending upon 
quality, etc. Heads moderate, fore 
and hind shanks bring advances. 
Bellies: Steers: 41-43¢; Cows 
44-46c 
Single shoulders, heads on: 
Light, 56-60c; Heavy, 46-50c 
Double rough shoulders: 66-72c 
Heads: 24-26c 
Fore Shanks: 31-33c 
Hind Shanks: 35-37c 


Calf Leathers 

Many calf leather tanners are still 
on vacation, wait until next week 
when buyers return before talking 
price. Those that are selling report 
smooth and suede calf very strong. 
With not too plentiful supply of good 
raw skins available and the market 
continuing strong, leather prices re- 
main at the very least. Some tanners 
asking 3-5c more on various smooth 
leathers but many of these did not 
hike prices in general advance of 
two to three weeks ago. Most tan- 
ners hope they can keep prices at 
present levels, afraid increases will 
drive many shoe manufacturers out 
of calf lines. Women’s weights par- 
ticularly in strong position with sup- 
ply limited. Prices generally un- 
changed. 

Men’s weights: B 98-1.15; C 94- 
1.10; D 84-1.04; X 79-94; XX T75c. 

Women’s weights: B 94-1.06; C 87- 
97; D 80-92; X 70-86; XX 56-70c. 

Suede: 1.10-120; 1.05-1.15; 95- 
1.00. 


Kid Leathers 

Philadelphia kid leather tanners 
say business still moving along about 
the same as last week. However, 
there is a fairly good demand for 
suede in black with a little selling in 
blue and brown. Suede selling at 
both ends of price scale with little 
of the middle range moving now. 
Lists unchanged. 

Demand for black glazed not up 
to expectations and it is currently 
being outsold by suede. Glazed sells 
mostly in black and in lower grades. 
Prices as quoted last week. 

Some business in linings but most 
tanners complain that what they 
make hardly justifies selling this type 
of leather. Prices still start. at 26¢ 
and go as high as 50c but top quota- 
tion is rare. Slipper selling in fair 
quantity expected to pick up in 
near future when slipper manufac- 
turers start their Christmas cutting. 
Prices firm. Some tanners report a 
few orders received for crushed at 
prices from 30c to 65c. Satin mats 
reported as inactive at this time. 

Suede: 30c-$1.15 

Linings: 30c-65c 

Glazed: 30c-$1.05; $1.10-$1.15 

Crushed: 50c-$1.15 

Slipper: 30c-65c 

Satin mats 50c-$1.15 


Sole Leathers 

Philadelphia sole leather tanners 
report good activity in repair and 
factory leathers. All prices raised. 
Finding bends average 65c; factory 





bends 69c; tanners are having no 
difficulty getting these prices. Bellies 
and heads also up with bellies quoted 
at 49c and heads at 26c. Both selling 
strong. The only drawback to busi- 
ness right now is that everything is 
scarce and tanners cannot always 
meet the demand. 


Sheep Leathers 

Boston sheep tanners report gen- 
eral price advance of 4c along the 
line. This does not apply for most 
part to top selections but is evident 
in lesser grades. Sales interest pick- 
ing up slightly although shoe business 
not too active a yet. Sheep due to 
come out of seasonal slump. Tanners 
say reason for price advances gen- 
erally due to limited supply of raw- 
stock. Despite increased imports to 
date this year, domestic consumption 
of sheep leathers has risen consider- 
ably. Garment leathers have sold 
well, accounting for a good deal of 
leather. 

Russet linings: 23, 21, 19, 17, 13c 

Colored vegetable linings: 22, 20, 

18, 16, 14¢ 

Hat sweat: 27, 25, 28, 21c 

Chrome linings: 25, 23, 21c 

Garment grains: 26, 24, 22, 20c 

Garment suede: 27, 25, 28, 21c 


Side Leathers 


Boston side leather tanners re- 
port most side leathers have risen 
average of 3c. Large leathers bring 
2c more. In some cases this advance 








UNITED STAY COMPANY, 
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PIPING 


U.S. PATENT NOS. 1831349—1831764 


Inc. 


“Reg. U.S. Pat. Off. 





222 THIRD ST., CAMBRIDGE 42, MASS. 


FIRST QUALITY 


Many manufacturers who carefully guard their built-up prestige 
insure the superior quality of their products by using THIELE 
LEATHERS, because they have entire confidence in Thiele's set 
policy of uniformly-high standard quality through every phase of 


Tanning. 


@ SPORTING GOODS and GLOVE LEATHERS @ 
GARMENT @ HORSE @ COW BELLIES @ DEERSKINS @ SPLITS 


Also Contract Work 


127 N. 27th St., Milwaukee 8, Wis. 
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amounts to 4-5¢, since many tanners 
were selling 2-3c below quotations. 
Latter are now asking and getting 
new advances. All selections selling 
fairly well although big test remains 
next week when all shoe manufac- 
turers will again reopen. Work elk 
also brings average of 2c higher. 
Heavy Aniline Extremes: B 56-59; 
C 54-57; 48-50c 
Corrected Kips: B 56-64; C 54-62; 
D 52-60, X 46-53¢ 
Corrected Extremes: 48-56; 46-52; 
44-50; 41-47c 
Corrected Large: 42-47; 40-44; 38- 


42; 35-39c 
Work Elk: 44-54; 42-48; 40-44; 
38-42c. 
Splits 


Boston split leathers market 
strong, sales fairly active. War sit- 
uation to date has served to firm up 
prices, enable tanners to hold to quo- 
tations. Some tanners expect hide 
situation will cause leathers to rise 
shortly; others say they will be sat- 
isfied if they can avoid concessions 
of past months. Finished linings and 


gussets move well, suedes show in- 


creased sales. 
Light suede: 36-41; 34-39; 32-36c 
Heavy suede: 43-46; 41-43; 38-40c 
Retan sole: 40, 38, 35, 33, 30c 
—* linings: 19-21; 20-23; 21- 
c 


Gussets: 17-21¢ 
124-13%c 

Pickled Heavy, 134-14c lb.; Light, 
12-12%c lb. 

Blue splits: Heavy, 
Light, 123-13%c lb. 


Welting 


New demand for regular Goodyear 
welting. Buyers offer ic more but 
sellers holding out in most instances 
for the 9c goal they pointed to during 
the past several weeks as the break 
even point. With recent advances in 
shoulder prices it would seem that 
the break even point is now higher, 
but sellers are willing to take orders 
at that figure. Some orders taken at 
first of week for 8c. Specialty welt- 
ing very active. Synthetic welting 
gets many blanket orders. 


14-15c I|b., 


Work Gloves 


Split leather tanners for the work 
glove industry again report good de- 
mand, with general market firm. 
Glove splits still in demand at 19, 18 
and 17c, basis light-medium weight, 
for No. 1, 2 and 3 grades, respec- 
tively. With the raw stock market 
showing new strength this week, 
there are no indications whatsoever 
towards alterations in price, unless 
it may be upward. So far, nothing 
reported along this line. 

Horse shank and cow belly mar- 
kets continuing unchanged. Prices, 
according to tanners, have fluctuated 
very little lately, and are quoted as 
follows: 

Horse shanks, 40-45 avg. ft. per 

doz.: 21c per ft. 

Horse shanks, 50-55 avg. ft. per 

doz.: 25c per ft. 

Cow bellies, 40-45 avg. ft. per 

doz.: 24c per ft. 

Cow bellies, 50-55 avg. ft. per 

doz.: 26c per ft. 

Shoulder Splits (Per Pound): 

No. 1’s—50ce 
No. 2’s—40c 
No. 3’s—25-35c 


Glove Splits (LM): 19, 18, 17¢ 








TWO PARK AVENUE 








BOSTON—Bergman & Brookhouse, 112 Beach St. 

ST. LOUIS—Geo. J. Bucher, 1802 Locust St. 

LOS ANGELES—A. J. & J. R. Cook Co., 1220 Maple Ave. 
NEW YORK AREA—R. A. Brea, 2 Park Avenue 


DAVIS LEATHER INC. 


The above company was formed with the object of serving our United 
States customers more economically and efficiently with our well known 


BABY CALF LEATHERS 
DOMINION CALF LEATHERS 


MILWAUKEE—H. I. Stewart, 918 North 4th St. 
CINCINNATI—J. R. Kueven, 626 Broadway 

SAN FRANCISCO—A. J. & J. R. Cook Co., 237 Eighth St. 
TANNERY :—Davis Leather Co., Ltd., Newmarket, Ont., Canada 


NEW YORK 16, N. Y. 

















WINSLOW 


NORWOOD MASS. 





WINSLOW BROS. 





KIDDIE CHROME 
FULL CHROME TANNED 


LAMBSKINS 


& SMITH COMPANY 


STORES: BOSTON, 97 SOUTH ST. @ NEW YORK, 12 SPRUCE ST. @ CHICAGO, 173 NO. FRANKLIN 8T. 
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THE PERFECT SUEDE LCEATHES 


BLACK AND COLORS 


LEATHER 


INC. 


DELAWARE 


Cc O'S. 
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Glove Leathers 


After a week’s lay-off, tanneries 
and glove factories resumed produc- 
tion this week. The larger glove 
manufacturers have received suffi- 
cient orders to go ahead on a full 
production schedule. Small manu- 
facturers are still crying for business, 

Pigskin market seems to be well 
swept up. One manufacturer re- 
ported difficulty getting immediate 
shipment on three grades. Prices 
steady at 92c, 77c, 60c, 45c and 32c 
for the top grades of grey-hairs. 
Black-hairs start at 85c, decline to a 
low of 12c for odds and ends. 

Some demand for men’s weight 
capes. Tops bring 65c. Pigtex grade 
from 22c to 26c depending on qual- 
ity. Ladies’ weight cabrettas show 
more activity. Prices firm from 70c 
down. Colors generally bring about 
5c more. Demand for men’s greys 
dying down. High color ladies’ suedes 
still inactive. 


Garment Leathers 


Garment leather market continues 
quiet. Vacations have tended to slow 
down the pace, with buying of both 
raw stock and leather at a minimum. 

Tanners anticipating improvement 
in demand from garment manufac- 
turers. Demand, so far, slow in de- 
veloping. Normally, demand should 
be quite heavy about this time of 
year to allow manufacturers to place 
Fall merchandise on the market. 
Some business ‘done, but tanners 
point out it is far from normal. 

Despite this, garment leather 





Since 1888 


Specialty Leathers 
Side — Horse 
Well known Tannages 


43) P4288 
ANILETTE 


ROSS-ETTE 
and the popular 


This tag attached to shoes 
uppered with Kleen-ette. 


A.H. Ross & Sons ( 
Chicago 22, Illinois 
NEW YORK + Bankart & Samuelson 
SAINT LOUIS + Al. W. Meier Co. 
CHICAGO + J. K. Reynolds Co. 
LOS ANGELES + A.J. &J.R. Cook 
BOSTON - Merchant -Loveys 


PHILADELPHIA ~ Schoenberg 
Leather Co. 





prices have remained firm, primarily 
because of firm raw stock market. 
No weakness has developed in this 
market for quite some time, which 
accounts for the unchanged situation 
in leather prices. 
Suede garment: 28, 26, 25c 
Grain garment: 29, 27, 25c 
(High colored grain garment 
2c more) 
Average horsehide leather: 36c 
Very best up to: 39-40c 


Bag, Case and Strap 


With large number of tanners shut 
down for customary vacation periods, 
activity again this week held to bare 
minimum. Korean situation has had 
no outward affects on bag, case and 
strap leather market to date. 

Tanners again considering possi- 
bility of having to adjust prices up- 
ward again, especially in view of 
climbing raw stock market. It was 
just a couple weeks ago when prices 
took a 2-cent advance on leather, 
and since that time, raw stock has 
shown new advances. Meanwhile, list 
prices firmly quoted. 


2% ounce case 44, 41, 38¢ 
3 ounce case 47, 44, 41c 
4 ounce strap 55, 52, 49c 
5 ounce strap 58, 55, 52c 
6 ounce strap 62, 59, 56c 


Belting Leathers 


Belting leather tanners of Phila- 
delphia report booming business. 
Rough leather tanners say they move 
bends in all weights. Prices up: as 
high as 5c and 6c on some weights. 
Everything moves and tanners get- 
ting new prices. Shoulders also sell- 
ing in quantity in every weight and 
at increased prices. A good average 
quotation is 70c. Tanners feel vol- 
ume of business due directly to 
fighting in Korea. Their only real 
complaint about business is the great 
shortage in stock. 

Curriers say despite the vacation 
period all indications point to boom- 
ing business if the size of orders re- 
ceived last week continues. Curriers 
complaining about increased prices 
in rough bends, foresee the possibil- 
ity of increasing their prices still 
further. At this point, however, they 
are sticking to their current lists. 


AVERAGE BELTING PRICES 


Bee RM, © sooo os) 3 arsicien pie-0's oarcee eee 
RD 5 RM RENN 6g! 2 g's, chat tnd A CeSWS wielenlon o> I 
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OE rer an are rerereraron: | 


RANGE OF CURRIED PRICES 


Curried Belting Best Selec. 2nd 3rd 
Butt Bends . -1.23-1.34 1.19-1.29 1.13-1.15 
Centers 12” ....1.52-1.66 1.42-1.60 1.20 


Centers 24”-28” .1.48-1.64 1.42-1.58 1.20-1.28 
Centers 30” ....1.42-1.59 1.37-1.55 1.20-1.26 
Wide sides .....1.13-1.28 1.09-1.23 1.02-1.05 
Narrow sides ...1.06-1.15 1.02-1.09 .97- .98 


(Premiums to be added: ex. light 12c-15c; 
light 3c-6c; ex. heavy 8c-10c.) 








Increased buying interest in tan- 
ning materials noted this week, re- 
flecting the tendency to cover against 
possible supply interruptions due to 


international situation. Prices un- 
changed. Demand for tanning ex- 
tracts somewhat accelerated as quo- 
tations continued firm. 

Prices of tanning oils also mostly 
unchanged. Cod oil market showed 
an in-between-season scarcity in 
some instances as the old catch is 
pretty well cleaned out, and the new 
still some weeks away. 


Raw Tanning Materials 


Divi Divi, shipment, bags ...........00. $70.00 
Wattle Dark, ton. ......66. 0606 $67.50 for ‘‘Fair 
Average”’ and $65.00 for ‘‘Merchantable’’ 
WO EIU vc igic de seu He veseaecece $72.00 
TEE Gk oaGcieeccbeen cee seks vaees tive $75.00 
Myrobalans, J. 1s, $52.00-$53.00 
(Crumned SIGOO) FT. BS icin ccisicccces $42.00 
Valonia Cups, 30-32% guaranteed ...... $52.00 
WIN i.e shod b sisccieeiecrseaeesues $78.00 
Mangrove Bark, So. Am. . -$60.00-$61.00 
Tanning Extracts 
Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 
WEMRaNE ODMNETD 11: cs eres5 ole, =A /evevelareve!éia eer eisiee 3.70 
PRERERMEMIITE,, « avdieie:015,0-dvcins eral ate eielaseucenieoie 4.38 
BOLE OIL, wand cdaancerncecinncwye 4.65 


Chestnut Extract, Powdered (basis 
60% tannin), f.o.b. plant 


PRION IGE, a c-o: cin <inain) Gaia ern ese 06.6 9 aisle 9.60 

ESTES IRS SERRE eens a RoR rege art 10.30 

Bags, less than 100 pounds ........... 15.00 
Cutch, solid Borneo, 55% tannin, 

MMM OGMNED Core atlas niche sieceee seein eka 06% 
Gambier Extract, 25% tannin, 

MNIIIESS py ss9'ds pian casa. ms wose ace Kiateterac seat 09% .12 
Hemlock extract, 25% tannin, tk. cars, 

f.0.b. ie LicKew bined Sees bekeeen . 0525 

IRS ip eer remer rarer es -05% 
Oak bark extract, 25% tannin, lb. 

Joe Ra COR RA rrr rie Cr 06% 
Quebracho extract 

Solid, ord., basis 63% tannin, c.l. 

ERR SE IEE footed RS SE 8 5/16 

Solid, clar., basis 64% tannin, c.l. ... .09 

Liquid, basis 35% tannin, bbls. ...... -08 

Ground GXtract. .... cece cscs scescsisies 16% 
Wattle bark, extract, solid ........... .07% 
Powdered super spruce, bags, c.1. 

Eg Pre 05% 
Spruce extract, tks. f.0.b. works ....... 01% 


Powdered valonia extracts, 63% tannin .09% 


Tanners’ Oils 








Cod Of, IWBG., GPUME . .cicccccciccce 85 
Castor oil No. 1 C.P. drs. l.c.l. .. cs «ae 
Sulfonated castor oil, 75% ............ okt 
Cod, sulphonated, pure 25% moisture.. .11 
Cod, sulphonated, 25% added mineral .. .10 
Cod, sulphonated, 50% added mineral .. .09 
Linseed gil tks., c.]. zone 1 .......ceeee -169 
drums, l.c.l ... ere Cee eae 
Neatsfoot, 20° C. 7 oe i NE a RG BOGE 27% 
EE ot: Seer re << <a 
INOBCRIOGE, GOo CoD o.6c.s.0:0:5 6:00 cies ae vee eae 
Neatsfoot, prime, Grums .....ccsccecs 15 
Neatsfoot, sulphonated, 75% .......... one 
Olive, denatured, drs., gal. ............ 1.70 
Waterless Moellon ... araertsanes-) ee 
Artificial Moellon, 25% moisture | his-aces 12 
Chamois Moellon ..... errr 
COMMON GOGTAS .... orc ccccccscccceccs -10-.12 
Neutral degras .....-ccccccccccccccves 21 
Sulphonated tallow, 75% ........-+e.05 -10 
Sulphonated tallow, 50% ............4. .08 
BBONRIGE COMTDOUNE 6c 6 cc cecccese sedges 11% 
Oe ARBRE ARERR ARR errr -09%-.10 
Sulphonated sperm, 25% water ..... oe «lt 
Petroleum Oils, 200 seconds visc. tks., 
Cah ea take be oe sndee eh wean oue 11% 
Petroleum Oils, 150 seconds visc. tks., . 
CM. 206 sr ndtcdiacas tact cncenseess ok 
Petroleum Oils, 100 seconds visc. tks., 
FO vvccaceceubcccowseseaenehes oA 
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Market seasonally slow through 
most of week despite active trad- 
ing late last week. Bulging fu- 
tures affect sellers’ prices, keep 
tanners wary of advances. 


Packer Hides 


Very slow start again this week. 
A few hides sold early in week, but 
the business not considered to be 
much of an indication of market posi- 
tion. In fact, nothing could be con- 
sidered a market position, and few 
facts lend any clarification to a well- 
confused picture. 

Futures market the ruling factor 
this week. With the quotations for 
futures jumping upward sharply, 
sellers began to have stronger and 
stronger ideas about the market. 
Early futures activity not attribut- 
able to hide traders but to specula- 
tive buying on the strength of Korean 
situation. Some bids higher this week, 
but purely because a few tanners 
need hides. Some had to pay prices 
in the outside markets, but none 
stepped out to buy beyond the ic 
bids placed. 

Late last week, after press time, 
the market opened up considerably, 
trading in about 80,000 hides finally 
winding up at prices about Ic higher. 
Sales were in rather large blocks to 
a relatively few buyers. 

Some Argentine hides coming this 
way again this week, or at least pur- 
chased for shipment in this direction. 
About 200,000 hides sold to U. S. 
interests at prices even or slightly 
higher than domestic market, price 
Hey price. Most sold were frigorifico 
hides. 


Calfskins 


Big packer calfskins unchanged, 
for all practical purposes based on 
trading, but there is higher talk. 
Trade of some large Iowa packer 
skins, both heavies and lights, at 70c, 


reported. This level has been talked 
by traders, particularly sellers, and 
it has been intimated that 75c¢ will 
be sought for Northern lights vy big 
packers. However, tanners still talk- 
ing last prices until something more 
definite is shown. Last quotations 
nominally applicable. 

New York trimmed packer skins 
quoted slightly higher nominally. 
The 8 to 4’s are $3.60, 4 to 5’s $4.30, 
5 to 7’s $5.10, 7 to 9’s $5.70 and 
the 9 to 12’s $8.40. Collector skins 
figured at $3.30, $3.95, $4.70, $5.25 
and $7.30 nominal. 

Small packer calf salable at 55c 
for good offerings, with some quoted 
less. Sellers want 55c and better, 
however, and find it difficult to meet 
buyers on common ground. Country 
calfskins nominal at 32 to 34ce, de- 
pending upon quality. 


Kipskins 

Only business in kipskins involved 
3,200 Nashville skins at 55c, usually 
a 5¢ premium skin over the mixed 
Northern and Midwesterns. How- 
ever, there has been considerable talk 
that 523¢ would be required to buy 
Northern and Midwestern production. 
Three sellers should have skins to 
sell, but nothing offered. Small 
packer kip nominal at 37 to 40c, 
countries nominal at 28c. 

New York trimmed packer kip- 
skins quoted at $9.80 for 12 to 17’s, 
and $10 for 17’s and up. Collectors 
quoted at $8.20 and $8.80, respec- 
tively. 


Small Packer Hides 


Bulging futures prices put sellers’ 
ideas way up, but buyers were of a 
different mind, feeling there is no 
need for high prices based on condi- 
tions other than the futures. Tan- 
ners claim they are still caught very 
badly in the pinch between high raw- 
stock prices and low leather returns. 
With the futures market the only 








QUOTATIONS 























Present Week Ago Month Ago Year Ago 
Natives dteertic.<.ccercauencactens 2414-26%N 23% -26%2 23% -26% 19% 
Ex. Light native steers ........... 29N 29 30 27% 
Light native cows ................  26- 27%N 25-26% 25-2614 2216-24 
Heavy native cows ..............  26- 26144N 25 -25% 25- 25% 194-21 
Wate: HUMM <22 oc kites ices cesuene 1614-17 151%4-16% 15%-164% 16- 16% 
Heavy Texas steers ............-. 23N 21N 20 17% 
Light Texag steera <0... 6. ..c8es 0 25N 24144N 24 20 
Ex. light Texas steers ........... 28N 274%N 27 24 
Butt branded steers .............. 23N 21 20 17% 
@olgrade steers... sk ccc cc ceunces 22144N 2014 19% 17 
De ACen 25- 251%4N 24 -24% 24 -24% 1914-20% 
Branded bulls 154%4-16 14%-154% 1444-154 15- 15% 
Packer Calising ...6 osc sccccccvcc 6214 -66 6214-66 6214-66 40- 55 
Chicago city calfskins ............ 42- 45 42 -45N 42 -45 35 
PCM MIP OOO. io ies doce ccc cease 50 50 50 45 
COMMODITY EXCHANGE, INC., FUTURES MARKET 
Close Close High Low Net 
July 13 July 6 For Week For Week Change 
September 21.82T 25.15 21.91 +258 
December 21.84T 24.95 21.95 +241 
MGrch .cccccsccces 21.70B 24.55 21.88 +185 
SUM “cvccece 21.60B 23.85 21.85 +225 
Peer 24.65B wanes wees —_ 
October watered — 
CC eee —— 
WME < Redcan nce belek ateee + 0.4: = 





Total Sales: 675 lots 
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obviously bullish factor tanners defi- 
nitely refuse to go along unless they 
abs lutely need hides to stay in busi- 
ness. 

Price level around 24 to 244c 
selected with offerings priced 25 to 
26c selected, Midwestern and North- 
ern production hides, 48/50-lb. aver- 
age. This week sellers were asking 
26 to 27c selected for similar hides. 
Other selections boosted on the sell- 
ing list, but quotations varied. 


Country Hides 

Tanners, failing to respond to of- 
ferings at higher prices, continued to 
do some restricted bidding at last 
prices of 20 to 204c flat for trimmed 
48/50-lb. average hides, fob shipping 
points. Sellers wanted 23 and 24c for 
these hides, flat trimmed, and would 
not offer for less money. Activity 
in big packer hides would help this 
market considerably. 


Sheep Peli#s 


Good big packer pelts on the 
strong side. Shearlings, from big 
packer plants, still selling at $3.10 
for No. 1’s, $2.20 to $2.30 for No. 
2’s, and $1.75 to $1.80 for No. 3’s. 
Some outside independent packer 
shearlings bring about 10c to 20c 
less than these levels, depending upon 
quality. Small packers get $2.25 tops 
for their No. 1’s, unless they have a 
special selection, with 2’s and 3’s, 
correspondingly lower compared to 
big packers. 

Pickled skins holding unchanged. 
Good big packer pickled skins quot- 
able around $13 to $15 per dozen, 
depending upon quality, with tanner 
interest good, production low. 


‘Tested 
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Goatskins 


Tanners show better demand for 
raw goatskins as business picks up. 
Market still mixed, however. Sale of 
1200 lb. Amritsars confirmed at 
$10.75 and $11.00 per dozen, c&f. 
as to shipper. Other shippers firm 
at $11.50. Madras Deccans, sea salt 
cured, sold recently on basis 1.70/ 
1.80 lb. at $11.00. Other shippers 
firm on Coconadas and Deccans, 
SE 70/1. 80 lbs., at $11.50. 

Batis find fair interest at $13.75- 
$14.00, and up. Addis-abebbes held 
at $10.75 for shipment; parcel sold 
recently on spot at $10.50 per dozen 
ex dock. Others higher. Red Kanos 
goatskins sold recently at $1.20 per 
lb. c&f. basis the primes. Some 
shippers ask up to $1.25. Shade 
dried Kenya and Tanganyika goat- 
skins available at $11.00 to $11.50. 
Tanners offer $1.00 less. 


Reptiles 

Market as a whole continues rela- 
tively quiet. Some selling quarters 
believe it will be another week or 
10 days before operations are re- 
sumed. 

About 10,000 Madras bark tanned 
whips, 4 inches up, averaging 43 
inches, 70/30 selection, sold at 90c. 
Not much interest in cobras or vipers 
and prices nominal. 

Brazil market firm and some back 
cut lizards, 10% 25 centimeters and 
up, 50% 22/24 centimeters, 30% 20/ 
21 centimeters and 10% #2s, 22 
centimeters and up, sold at 77c foo. 
while for a 20/60/20 selection, ship- 
per was asking up to $1.20. Giboias, 
20/32 centimeters, 90/10 selection, 
sold at 88c fob. Calcutta oval grain 
lizards, 40/40/20 selection, available 
at 35c and 8 inches at 26-30c while 
back cuts, 40/40/20, offered at 45c 
without interesting buyers. London 
quoting 80c for Bengal back cut 
lizards, 10 inches up, averaging 12 
inches, 80/20 selection. 

Siam market slow and‘ nominal. 
Spot lots of aers and chouyres fail 
to interest buyers. Europe buying 
crocodiles and ring lizards with very 
small supplies held by shippers. Ga- 
vails (specie of alligator) offered at 
70c an inch for 12/25 inches, aver- 
aging 14/16 inches, 80/20 selection. 
Calcutta crocodiles held at $1.05 an 
inch for 12 inches and up. Siam and 
Malayan alligators nominally quoted 
around $1.15 an inch. 


Dry Sheepskins 


Local selling quarters report Ful- 
ton County quiet. While some tan- 
neries have reopened, and others had 
continued operating, majority still 
closed and unwilling to trade until 
operations resumed. 

Primary markets, due to European 
operations, report prices high and 


relatively few offers made. Most of 
spot lots of Addis-abbeba slaughter- 
ers’ sheepskins reshipped to Europe 
where much higher prices realized. 
Abyssinians sold at $11.25. 

Cape market firm. The Continent 
paid 137 shillings 6 pence for glovers 
while England paid around 146 shill- 
ings, basis Westerns. Various prices 
heard for Nigerians, ranging from 
55-60c per lb., basis Kano primes, 
and some spot lots sold below the 
inside level. 

Brazil market mixed with wide 
range of prices heard. Most quarters 
state very little stock available and 
that sellers’ ideas are $13.50 c&f. 
basis, whereas buyers’ ideas are $12- 
$12.50 as to lots and sections. Other 
offers around from $11-$13, depend- 
ing upon exchange manipulations. 
Eritrea sheepskins, 140 kilos, sold to 
Italy at $9.75. Some spot lots of 99/ 
100 kilos available at $9 per dozen. 

Shearling market firm but rela- 
tively few sales confirmed for ship- 
ment as buyers claim prices too high. 
Most operators feel that as long as 
tanners can pick up domestic skins, 
they will remain out of the foreign 
markets. Little change in wool sheep 
markets. Primary points firm and 
offers usually at prices above the 
ideas of buyers here, resulting in 
very few sales. Trading again in 
Papra slats with several lots moved 
at $6.75 c&f. for skins running 900 
end 1,000-lbs. 


Deerskins 


Market firm but due to lack of 
offers and price differences of buyers 
and sellers, there have been relatively 
few sales. Last confirmed trading in 
Brazil ‘“‘jacks’” at 66-67c fob., basis 
importers, some dealers bidding up to 
70c fob., basis importers for Manaos 
and Para ‘jacks’ without interesting 
shippers. Tanners, however, unwill- 
ing to meet this figure. Ceara deer- 
skins sold at 63c per lb. fob. Forta- 
leza. Dry Bolivian deerskins sold at 
65c¢ per t., c&f. New York. 


Pigskins 

The same situation evident here as 
in deerskins. Sellers claim they have 
difficulty in getting offers with busi- 
ness possible in Manaos grey peccar- 
ies at $2.40, basis manufacturers. In 
instances where quotations have been 
made, shippers were asking $2.20- 
$2. 25 fob., basis importers. Reports 
from Para state Europe operating 
and paying prices considerably above 
the ideas of buyers here. Stocks very 
small. No recent offers of Chaco car- 
pinchos with buyers bidding $2.40 
c&f. An offering of 2,000 dry Bo- 
livia peccaries, 65% greys and 35% 
blacks, at $1.95 c&f. 


Horsehides 


There is some business but pri- 
marily in good trimmed hides and in 


butts. Northern and Midwestern 
trimmed hides of heavy average 
wanted, quotations of $10.50 to $11 
heard for most bids with offerings 
priced about 25 to 50c higher. Un- 
trimmed hides quotable about $1 to 
$1.10 higher. 

In the front market, quotations 
around $7.00 to $7.25, according to 
quality, for good No. 1 Northerns. 
Butts, basis 22 inches and up, fig- 
ured around $3.75 to $4.00, some 
slightly higher, depending upon qual- 
ity, fob shipping points. 


WANT AIDS 








Situations Wanted 











Hide and Skin 
receiver and sorter; twenty years’ experience. 
Also knowledge of leather. Willing to travel. 
Address Z-7, c/o Leather and Shoes, 20 
Vesey St., New York 7. 





Chemical Engineer 


VETERAN, 25, single. B.S. 1949, excellent 
scholastic record. Three years as assistant 
superintendent of small tannery. Experience 
with tanning and finishing pig, suede splits, 
and lining quarter. Desires technical produc- 
tion or development position with progressive 
tanner or leather chemical manufacturer. 
Northeastern location preferred. Address G-10, 
c/o Leather and Shoes, 10 High St., Boston 
10, Mass. 





Tannery Supt. 
SUPERINTENDENT TANNER seeks connec- 
tion with a reliable concern. 25 years’ experi- 
ence in tanning shoe leather, upholstery, 
chrome, bark and combinations. 

Address G-16, 
c/o Leather and Shoes, 

300 W. Adams St., 

Chicago 6, Ill. 





° 
Cutting Room Foreman 
AVAILABLE AT ONCE. Will go anywhere. 
Knows all kinds of leather, has 20 years’ 
experience on all types of shoes. Able to 
train new help. Address G-17, c/o Leather 

and Shoes, 10 High St., Boston 10, Mass. 





e o 
Leather Finisher 
EXPERIENCED in side leather and splits for 
shoe, handbag and luggage. Water, resin and 
lacquer finishes. 
Address G-21, 
c/o Leather and Shoes, 
10 High St., 
Boston 10, Mass. 





~ Sorter—Leather Expert 


40, perfect upper leather and sole sorter, 
twenty-two years’ wholesale and factory ex- 
perience. Full business and expert knowledge 
in ~~ ae Address Z-3, c/o L&S, 20 Vesey 
St., A 





BSTAGLIGMED 1870 


wG 











FELTS 


we’ Stehling Combination Putting Out and Leather Wringer * Quirin Wringer 
F. C. HUYCK & SONS e KENWOOD MILLS ¢ RENSSELAER, N. Y. 


For long life and best all-round results 
specify KENWOOD WRINGER FELTS 
for your: Stehling Continuous Feed Leather Wringing Machine 
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ADVERTISING RATES 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘Help 
Wanted”’ and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Tuesday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 








Special Notices 











Chamois Leather 


SUITABLE FOR ALL Automotive, Industrial 
and Domestic purposes. In Full Skins and 
Cut Squares. 

Plain and Cellophane Packed 

Lowest Prices—Prompt Delivery 


WOODACRE CHAMOIS CO., LTD., 
Leather Dressers 


DARWEN-LANCS-ENCLAND 





Tannery for Sale 


100 miles from Montreal, Canada, suitable for 
sheepskin processing, mechanical leather, or 
similar lines. 


. 
Machinery for Sale 

1—64” American Tool Belt Knife splitting 

machine 
1—72” Turned Fleshing Machine 
1—72” Drum Setting machine 
1—72” Quirin Press 
2—9 ft. by 9 ft. Tanning Drums (practically 

new) 
1—7 ft. by 9 ft. Tanning Drum (brand new) 
4—Big wooden paddles 
1—Staking machine electric motors, etc. 
NOTE: The above items are for sale either 
together or individually. Address F-20, c/o 
Leather and Shoes, 300 W. Adams St., Chicago 
6, Ill. 





Representatives Wanted 


COMMISSION SALES REPRESENTATIVES 
calling on leather and findings jobbers to sell 
reliable and important line of men’s and ladies’ 
toplifts, taps, strips, etc. State territory you 
cover. Only reliable people need apply. Ad- 
dress G-8, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Ill. 


Now Is The Time 


FOR A shoe manufacturer or large producer 
of leather goods to purchase a one-half in- 


terest in a tannery. Increase your sales by 
lowering costs and prices. Plant owned and 
operated by upper leather specialists. Factory 
located in Metropolitan New York area. Ad- 
dress G-9, c/o Leather and Shoes, 20 Vesey 
St., New York 7, N. Y. 





Putting Out Machine 


FOR SALE 


One 72” 
type ‘‘C’’ Woburn putting out machine 
in A-1 mechanical condition. 
Can be inspected and will be 
crated and loaded for purchaser. 


Address G-19, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 





500 Gross 3” Rayon Pom Poms 


In 5 assorted colors. Packed in original 
boxes of one gross. Price: $1.65 per gross. 
Samples submitted on request. Harris Textile 
Co., 90 No. Washington St., Boston 14, Mass. 


Belt Knife Splitting Machine 


WANTED 
One 12” or 18” 

Belt Knife Splitting Machine 
suitable for splitting up to 
6” wide straps. 

Must be in good mechanical condition 
and open to inspection. 
Address G-20, 

c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 








Help Wanted 














Salesmen-Jobbers 


WANTED—+to represent us in selling plastic 
coated men’s work gloves. Salesmen handling 
other lines and calling on hardware, metal, 
lumber, cement and chemical industries can 
handle as side line. For full information write 
to Belle City Glove Company, Gresham, Wis- 
consin. 





Tannery Foreman 


MOUTON TANNERY wiil require, about 
January 1, 1951, several high grade depart- 
mental foremen for Mouton and _ shearling 
finishing. Must be experienced producers and 
capable of handling crew efficiently. Knowledge 
of chemicals not essential. State qualifications, 
etc. Address G-7, c/o Leather and Shoes, 300 
W. Adams St., Chicago 6, IIl. 





skins only. 





HIDE AND SKIN TRADER 
Hide and skin trader, to assist busy New York broker, foreign 
Give experience, languages if any, bookkeeping knowledge, etc. 


Good future for smart operator. 
Write P.O.B. 998, Church Street Annex, New York 8, N. Y. 














Factory Manager 


FACTORY MANAGER, needle trade industry, 
plant located small town in South, 125 em- 
ployes. Excellent opportunity for man inter- 
ested in long range career. Must have follow- 
ing qualifications: age 30 to 50, education 
college graduate or equivalent experience. 
Write giving personal qualifications, salary 
desired, to G-12, c/o Leather and Shoes, 300 
W. Adams St., Chicago 6, Il. 





Wanted 


ASSISTANT SUPERINTENDENT for tannery 
in Virginia for maintenance of buildings and 
machinery, boiler house and leach house op- 
eration. 

Address G-15, 

c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 





Asst. Finisher 


ASSISTANT FINISHER WANTED — Midwest 
tannery. Good opportunity for advancement 
for aggressive young man who knows only the 
basics of lacquer, pigment and dye applica- 
tions on bag, case and strap leather. Must be 
able to handle men. Give qualifications and 
salary expected. Address G-18, c/o Leather 
and Shoes, 300 W. Adams St., Chicago 6, Il. 





¢0 

Leather Technician 
LEATHER TECHNICIAN wanted by nation- 
ally known leather goods manufacturing con- 
cern for leather control and experimental 
work. Must have thorough knowledge of fin- 
ishing vegetable tanned leather. Submit de- 
tailed resume of experience, age, education, 
and salary desired in first letter. Reply P.O. 
Box 7619, Philadelphia 1, Pa. 





Situations Wanted 











European Specialist 


A EUROPEAN SPECIALIST with chemical 
background, thoroughly experienced in pro- 
duction of chrome and vegetable leather, re- 
tan, finishing. Looking for suitable position. 
20 years’ experience. East preferable. Ad- 
dress G-11, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Ill. 


Attention! 

CHEMICAL ENGINEER, assistant superin- 
tendent of upper leather tannery, 33 years of 
age, graduate of Leather Institute, France. 
Speaks English, French, Dutch, German, and 
Spanish. Can furnish excellent references. 
Seeks position in leather or allied industry. 
Address G-13, c/o Leather and Shoes, 300 VW. 
Adams St., Chicago 6, Il. 








Hide & Skin Expert 


HIDE AND SKIN EXPERT, experienced in 
buying and inspecting of carload lots of hides, 
kip and calfskins, available for responsible 
position with leading hide company or tannery. 
Excellent business background, middle-aged, 
Veteran II. Address G-14, c/o Leather ani 
Shoes, 300 W. Adams St., Chicago 6, IIl. 





Investigate 


“CONTROLLED STITCHING” 


Perfect work at higher speed 
and lower cost. Good stitchers 
become better; poor stitchers 
become good. Results absolutely 


guaranteed. 
MACHINE 


A J A X COMPANY 


170 Summer Street 
Boston 10, Mass. 
Tel. Liberty 2-8684 
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Vickers... 

(Concluded from Page 28) 
velocity of air past the shoe to 
evaporate this transpired moisture.) 

The routine method for the deter- 
mination of water vapor transmission 
was developed at the National Bureau 
of Standards. Using this method 
with samples held in atmosphere of 
20 percent relative humidity and a 
temperature of 80°F the following 
results were obtained: 

Table I 
The Transpiration of Various 
Leathers and Some Representa- 
tive Substitute and Imitation 


Materials 
’ Transpi- 
ration 
Thick- Gm./ 
ness sq. meter/ 
Material Mils. 24hrs. 
Cowhide 51 3,400 
Chrome in the 
blue 104 2,000 
Cowhide glove 79 10,000 
Mechanical leather 125 3,000 
Calf vegetable 37 4,000 
Goatskin 48 6,000 
Chrome sheep 8 7,000 
Military upper 86 500 
Alum vegetable 
insole 167 ~—«:1,500 
Vegetable insole 160 1,500 
Vegetable sole 185 400 
Oil treated sole 276 100 
Nuclear sole A 250 0.80 
B 255 0.56 
250 0.74 
Rubber sole A250 0.36 
Rubber sole B= 176 0.00 


The transpiration rates are ex- 
pressed as grams per square meter 
ver day and this can be converted 
“ considering that 1,000 grams sq. 
meter = 0.13 02. per square foot. 

“Breathing” And Porosity 
Differ 

The property of leather to permit 
air to pass through it is not to be 
confused with breathing or transpira- 
tion in leather. If we take any one 
of the impervious soling materials 
and perforate it with hundreds of 
small channels, we find that it will 
pass air but when the transpiration 
rate is measured, it is found to be 
nearly nil. Under dynamic circum- 
stances or movement the passing of 
air will help to move water vapor 
but without dynamic movement such 
material lends nothing to the com- 
fort of the person wearing it. 

We see that leather acts as a con- 
tinuous system in maintaining com- 
fort, it absorbs moisture, holds ex- 
cess amounts and transmits the held 
water as a vapor to the external sur- 
face where transpiration can take 
place. 
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July 23-24,1950—Fall Showing, Tri-State 
Shoe Travelers Assn., Hotel Statler, Buffalo, 
Nk; 

July 23-26, 1950—Baltimore Shoe Club 


Show, Lord Baltimore Hotel, Baltimore, 
Maryland. 
Aug. 21-25, 1950—National Luggage 


and Leather Goods Show, sponsored by 
Luggage & Leather Goods Manufacturers 
of America, Inc. Palmer House, Chicago, Ill. 

Sept. 1-30, 1950—Child Foot Health 
Month. 

Sept. 5-7, 1950—Shoe Travelers Assn. of 
Chicago Showing. Morrison Hotel, Chicago. 

Sept. 5-7, 1950—Allied Shoe Products & 
Style Exhibit for Spring. Hotel Belmont- 
Plaza, New York City. 

Sept. 6-7, 1950—Official opening of Amer- 
ican Leathers for Spring, sponsored by 
Tanners’ Council of America, Inc., Waldorf- 
Astoria Hotel, N. Y. 

Sept. 10-12, 1950—Michigan Shoe Travel- 
ers Club Show. Hotel Statler, Detroit. 

Oct. 15-18, 1950—First joint convention 
for tanners, shoe manufacturers and 
retailers. Sponsored by Canadian Shoe 
Council. Quebec City, Canada. 

Oct. 25, 1950—Annual Fall Convention, 
National Hide Assn. Edgewater Beach 
Hotel, Chicago. 

Oct. 26-27, 1950—Annual Fall Meeting, 
Tanners’ Council of America. Edgewater 
Beach Hotel, Chicago. 

Oct. 29-Nov. 2, 1950—National Shoe Fair, 
sponsored by National Shoe Manufacturers 
Assn. and National Shoe Retailers Assn., 
Palmer House and other hotels, Chicago. 

Nov. 4-8, 1950—Spring Shoe Show, spon- 
sored by Southeastern Shoe Travelers 
Assn., Atlanta Biltmore Hotel, Atlanta, Ga. 

Nov. 4-8, 1950—Spring Shoe Show, Penn- 
sylvania Shoe Travelers Assn., Hotel 
William Penn, Philadelphia. 

Nov. 5-7, 1950—Spring Shoe Show, Cen- 
tral States Shoe Travelers, Muehlebach 
and Phillips Hotels, Kansas City, Mo. 

Nov. 5-7, 1950—Michigan Shoe Travelers 
Club Show, Hotel Statler, Detroit. 

Nov. 12-14, 1950—Spring Shoe Show, 
Indiana Shoe Travelers Assn., Inc., Clay- 
pool Hotel, Indianapolis, Ind. 

Nov. 12-15, 1950—Spring Shoe Show, 
sponsored by the Southwestern Shoe 
Travelers Assn. Adolphus, Baker and 
Southland Hotels, Dallas, Tex. 

Nov. 19-21, 1950—-Columbus Shoe Fair, 
sponsored by Ohio Shoe Travelers Club. 
Hotel Deshler-Wallick, Columbus, O. 





HE only suc- 

cessful press 
that prepares 
Sole Leather for 
drum tanning, 
extracting and 
oiling. 

Also prepares 
both bark and 
chrome tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 
Olean, New York 
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STAR DISC 
INTRINSIC 
BOBBINS 









Because 





INTRINSIC THREAD provides smooth, 
laboratory-tested sewability. 


LEA 
JEAM es STAR DISC INTRINSIC BOBBINS 
[ es aaa — a oe ecicial mean fewer stops, shorter stops for 
LAG i NEERING bobbin changing — less loss of time 
caused by thread-spilling and back- 
lashing. 


ALL INTRINSIC THREAD — on bob- 
bins, cones or spools —is made from 
premium grades of cotton under rigid 
laboratory controls to assure the same 
me dependable performance from every 
sal shipment. 


~BAPERICAN 


COMPANY - 260 WEST BROADWAY, N. ¥. 











Branches: Philadelphia * Boston * Dallas * Los Angeles * St. Louis * San Francisco * Chicago 
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SEAMON STEEN 


100 SOUTH STREET 


BOSTON 


HUBBARD 2-4876 


HARRY MILLER 


21 SPRUCE STREET 


NEW YORK 


BARCLAY 7-2314-5 


VICTOR W. HEARTEL CO. 


208 N. WELLS STREET 


ei Ler-\ere) 


CENTRAL 6-8550 


H. A. COHEN CO. 


116 NEW MONTGOMERY STREET 


SAN FRANCISCO 


YUKON 6-6777 


These 


GAYWOOD MFG. CO. 


1906 PINE STREET 


ST. LOUIS 


CENTRAL 6484-5 


MITCHELLACE, INC. 
PORTSMOUTH, OHIO 


PORTSMOUTH 705 


C. N. RIESENBERGER & SON 


370 W. BROAD STREET 


COLUMBUS, OHIO 


MAIN 1032 


ODELL SALES LTD. 


920 STE. SOPHIE 


MONTREAL 


MARQUETTE 5570 


COMPANIES AND 


ouly THESE COMPANIES 


SELL 
e | 


Thomas 


H. A. COHEN CO. 


219 WEST SEVENTH STREET 


LOS ANGELES 


MADISON 7773 


MOORE & GILES 


P. O. BOX 56 


LYNCHBURG, VA. 


LYNCHBURG 1372 


NORMAN NELSON 


294 ENDICOTT BUILDING 


ST. PAUL 


CEDAR 4304 


P. C. FERNANDEZ &_¢O. 


50 BROAD STREET, BOSTON’ 


EXPORT 


LIBERTY 2-2787 


Taylor & Sons concentrate the distribu- 


tion and sale of SHUGOR solely through carefully 


selected sales representatives. 


Because SHUGOR 


possesses many exclusive features unobtainable in 
any other shoe goring, our appointed representatives 


value their franchises highly. 


SHUGOR is available 





only from the firms listed here. No other individuals 


or companies sell SHUGOR. 


Copr. 1950 Thomas Tavlor & Sons | 


SONS 


THOMAS TAYLOR & 


TAYLORED. TO: *FIT® 


HUD3Of 


MASSACHUSETTS 





Visit the SHUGOR TAYLOR at the ALLIED SHOE PRODUCTS SHOW, Room 1125, Belmont Plaza, 
Sept. 5-7, inclusive 








